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NEPIAHWH

To mrapadooiakd marketing atrotéAece évav TpOTTO TTPOowWBNONG TTPOIGVTWY Kal
UTTNPECIWV PE OKOTTO TNV EVNUEPWON TOU KOIVOU YIa TA TTPOIOVTA 1 TIG UTTNPETIES TNG
emxeipnong Olapéoou  TTOIKIAWV  HECWYV, OTTWG Ol TNAEQWVIKEG, TNAEOTITIKEG,
PAdIOPWVIKEG KAl EVTUTTEG Dlapnuioel. QoTOCO, Ta TEAEUTAIO XPOVIA £XOUV CNUEIWOEI
OoNUAvTIKEG aAAaYEG, KOBWGS TO TO WNEIako marketing €pxeTal va avTIKOTACTHOEl TO
Tapadooiokd. Autd o@eideTal o€ TTOAAOUG TTAPAYOVTEG, Ol KUPIOTEPOI OTTO TOUG
OTTOIOUG €ival N AUENON TWV HECWV KOIVWVIKAG BIKTUWONG, KABWG Kal N CUPTTEPIANYN
VEWV PNEoWV OTTWG Ta blogs, ol TANPWHEVES DIOPNUICEIS, Ol IOTOOENIDES, T KOIVWVIKA
OiKTUQ, OTTWG KAl AAANEG HOPPEG HAPKETIVYK. Q¢ €K TOUTOU, OAA Ta TTOPATTAVW divouv
TN duvaToTNTA VYIa Hia TTI0 OTOXEUMEVN HOP®r Olo@riuIong, O€ OUYKPIon WE TNV
TTapadooIoKH.

2KOTTOG TNG DITTAWMATIKAG €pyaciag gival n digpelivnon, TTapoUCiacn Kal avaAuon
TOoUu wn@iakoU marketing, Twv PACIKWVY EVVOIWYV, apXwV, HEBOGdWV Kal EpYyaAEiwV Tou.
EmimAéov, emixeipeital n dnuioupyia evog emmixeipnolakou mTAdvou digital marketing
yla dia eTTixeipnon TTapoxou NAEKTPIKAG EVEPYEIQG, HECW TNV UAOTTOINONG MIOG OEIPAG
atro KAPTTAVIEG dlaUETOU BIAQOPWY TTAATQOPHWY TWV PECWV KOIVWVIKNAG SIKTUWONG
ME OTOXO Tnv augnon, a@evog, TNG aAvayvwEIoINOTNTAG TNG ETTIXEIPNONG Kal,
QQETEPOU, TWV MEANOVTIKWYV TTWAACEWV TNG. TEAOG, TTPAYMATOTTOIEITAI N €EQAYWYA
OPICPEVWY  OUUTTEPAOUATWY KAl N avo@opd OTIG TIPOOTITIKEG TOU  WNn@IoKoU

marketing.
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ABSTRACT

Traditional marketing has been a way of promoting products and services in order
to inform the public about the company's products or services through a variety of
media, such as telephone, television, radio and print advertising. However, in recent
years there have been significant changes, as digital marketing is coming to replace
the traditional. This is due to many factors, the main ones of which are the increase
of social media as well as the inclusion of new media such as blogs, paid ads,
websites, social networks and other forms of marketing. Therefore, all of the above

allow for a more targeted form of advertising, compared to the traditional one.

The purpose of this thesis is the presentation and analysis of digital marketing, its
basic concepts, principles, methods and tools. In addition, an attempt is being made
to create a digital marketing business plan for an electricity supplier company,
through the implementation of a series of campaigns through various social media
platforms with the aim of increasing the company's recognition and its future sales.
Finally, some conclusions are drawn and reference is made to the prospects of

digital marketing.
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EYXAPIZTIEZ

H 1Tapouca SITAwWMATIKR eKTTOVRONKE 0TN OXOA HAEKTPOASOYWV Mnxavikwy Kal
Mnxavikwv YTroAoyioTwv Tou EBvikou MeTooBiou MNoAutexveiou To akadnuaikod
étog 2019 - 2020, ota TACioI0 TNG €VOOXOANONG MOU HE TO MPETATTTUXIOKO
TPOYPAPHO «TEXVO-OIKOVOUIKG ZuoTriuata».@a nbeAa va euxapiotTriow Oepud
Tov K. [ewpyio Marodtroudo, kaBnynt E.M.I1., yia Tnv kKaBodriynon Kai Tn
BorB¢gia TTou pou TTapeixe KaTd TNV EKTTOVNON TNG EPYATiag Pou.

TéNOG, Ba RBeAa va guxapIOTAOW TNV OIKOYEVEIQ JOU KAl TOUG QiAOUG HoU yia
TNV UTTOOTHPIEN TTOU Pou TTapeixav o€ OAn Tn SIAPKEIA TWV OTTOUdWY [OU.

Abnva, OkTwpplog 2020,

KapaxdAiog Nepaoipog
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1 Elcaywyn

1.1 2KOTTOG TNG SITTAWMATIKAG Epyaadiag

To Marketing €xel Kuplapxrnoel o€ TTOANEG TITUXEG TNG KABNUEPIVAG Hag
CwnAG. Q¢ ek TOUTOU, OI CUYXPOVEG ETTIXEIPNOEIS TTPOXWPEOUV OTNV UI0BETNON
OTPATNYIKWV Yyn@iokoUu marketing, TTPOKEINEVOU va AvVTATTOKPIOOUV OTIG VEEG
KATOVOAWTIKEG TAOEIG KAl AVAYKEG TWV TTEAATWY, WOTE YE QUTO TOV TPOTTO, Vd
KATOOTOUV BIWCIKES Kal avTaywVvIoTIKES. To digital marketing, TTAéov uTTEPTEPEI
TOU TTAPadOCIOKOU, KABWG TO TEAEUTAIO OTNPICETAl O€ TEXVIKEG MACIKNG
Tpowbnong Twv TIPOIOVTWV/UTINPEECIWY (TT.X. TnAedpacon, pPadidPwvo,
TTEPIODIKA), Ol OTIOIEG, QEPEVOG, ATTAITOUV HEYAAEG OIKOVOUIKEG OQTTAVEG,
EXOVTAG WG CUVETTEIQ TOV OTTOKAEIONO TWV HIKPO-UECQIWVY ETTIXEIPAOEWV Kal,
QQETEPOU, OEV TTPOCYEPEI TNV EUEAIGIA TNG OTOXEUONG OE TTI0 CUYKEKPIYEVQ
KOIVQ HE OXETIKA evdlagépovTta. 2e TAApn avtiBeon, Aomrdv, T1O digital
marketing, €k1O0¢ TOUu OTI OI UTTNPECiEG TToU OIOBETEl €ival TTIO OIKOVOUIKEG,
MTTOPEI Kal TTPOCEAKUEI BUVNTIKOUG TTEAATEG UE TTIO ATTOTEAEOUATIKEG TOKTIKEG
emKkoivwviag. Ma Tapddeiyua, mTapdAAnAa pe TIC avaldnTAoEiS TOug OTO
01adikTUO yIa TNV €TMAUCN TWV AVOYKWVY TOUG, MTTOPEi va OIOXETEUOEI TO
TTEPIEXOPEVO TNG ETTIXEipNONG (content, 6TTwWG Ba avaAuBei TTapakdTw) PECW
OlIa@opwV TTAATPOPPWY, OTTWG E€ival ol Pnxavég avalntnong, Facebook,
Instagram, YouTube k.a.. Mg autév Tov TPOTTO, ETTITUYXAVETAI N TTPOCEYYION
TWV €V OUVAUEI KATAVOAWTWY ME ONMIOUPYIKO TPOTTO KAl PNVUPATA TTOU
AVTATTOKPIVOVTAI OTA IDIAITEPA EVOIOPEPOVTA TOUG. 'ETOI, OI ETTIXEIPAOEIS £XOUV
TN duvatétnTa Vva QuENoouv TNV avayvwpioIuotnTa Tou brand Toug

(awareness) Kai TwV TTPOIGVTWY TOUG KOl CUVETTWG, TIG TTWARCEIC TOUG.

2KOTTOG TNG OIMTAWMATIKAG Epyadiag €ival va €I0AyEl TOV avayvwaoTn apxIKd,
OTNV KATavonon TG CUUTTEPIPOPAS Twv EANAVWY KaTavaAwTwy, aAAG Kal TNV
onNUavTiKn digiocduon TNG XPAONG TWV KOIVWVIKWY JIKTUWV KAl TWV YWNOIOKWY
TEXVOAOYIWV OTn onuepiviy TrpaydaTikotnTa. ‘Emerra, 6a tepdooupe o€

Babutepn avaAuon Twv BacIKwy Evvoiwy, EpyaAciwv Kal peBOdwv Tou Digital
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Marketing Kal TTWG AUTA AEITOUPYOUV Kal EQAPPOLOVTal OE Eva ETTIXEIPNTIOKO
TAQVO, MIOG €TAIPEIOG TTAPOXOU NAEKTPIKAG EVEPYEIQG, TTAPOUCIALOVTAG KAl
avoAuovTag oTo TEAIKO OTAdI0O Ta ATTOTEA(éOMOTA PEOCW TWV OloBECINWY

epyaAeiwv TTapakoAoubnong.

H peBodoloyia 1TOU OKOAOUBRONKE yia Tnv €KTTOVNON TNG &V AOYW

OIMMAWMATIKAG Epyaciag TTEPIEXEI TA €ENG BAMATA:

e AvalnTtnon kai JeAETN BIBAIOYpa@iag Kal dNUOCIEUCEWY OXETIKA UE TO
digital marketing

e [1pOoCBIOPICPOG EVVOIWY, PEBOBWYV, DEIKTWV PETPNONG,
QATTOTEAEOUATIKOTATOG KAl EPYAAEiWY TTOU XpnaolpoTrolouvTal oTo digital
marketing

e Anuioupyia emixeipnuaTikou TTAdvou egapuoyAg Tou digital marketing
o€ ETMIXEIPAON TTAPOXAS NAEKTPIKAG EVEPYEIOG

e EZaywyn kai avdAuon CUUTTEPACHUATWY TWV ATTOTEAECUATWY TWV

EKAOTOTE KAPTTAVIWV

1.2 AidpBpwaon SITTAWMATIKAG Epyaciag

To 1°KegpdAaio gival n eicaywyr. 210 2° KepdAaio yiveTal gia avaiuon Twv
EANAVWY KATavaAWTWV OXETIKA PE TRV OTACHN TOUG WG TTPOG TO NAEKTPOVIKO
EUTTOPIO KAl TIG VEEG TEXVOAOYIEG, e€vw TTAPAAANAQ, TTapOUCIAdeTAl KAl N
dlgioduon Twv PECWV OTNV EAANVIKN KoIvwvia pE 1I01aiTEPN EU@aon va diveral
oTa Yn@Iaka péoa kKal tnv auénuévn xprion toug. 21o 3° Ke@dAaio, agou
TpoodiopileTal n évvoia Kal Ta o@éAn Tou Digital Marketing, trepiypdgovrtail
avoAuTiké, ol 4 BepeAiwdelc apxég Tou Marketing kat”™ avTioToixion ME TO
WYnQIoKO, Ta BacikOTEPA £pyaAEia Kal Ol TEXVIKEG TTOU XPNOIUOTTOIOUVTAl ATTO
OANEC TIC ETTIXEIPNOEIC TTAYKOOWIWG, KABWG Kal ol O€iKTEG aTTOdOTIKOTATAG
(KPI's) Twv wneiokwy kautraviwv. H avdAuon aut kaBiotatar 1dlaitepa
OnNUAvTIKR, €@Ocov OAa Ta TTAPATTAVW Eival ApPNKTa CuvOedEUéva PE TNV

Katavonon Twv €MONEVWY KeEQaAdiwy. 210 4° Ke@dAalo trapoucidlovTal ol

2
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ONMAVTIKOTEPES TTPOUTTOBECEIS TTOU TTPETTEl va TTANPoi KABe digital marketing
TAGvo kai avaAueTtal n yebodoAoyia Attract—Convert—Close—Delight, n otroia,
KATd 1o TTPWTA dUO TNG OTAdIA, OUVADEI KAl PE TOUG OTOXOUG TNG WNPIOKAG
KAuTTAviag TOUu TTapOXOU EeVvEPYEIDG TToU Ba avaAUCOUMPE OTO  ETTOPEVO
KeaAalo. ETriong, yiveral kal pia ava@opd OXETIKA ME TIG AVAAUOEIG TTOU
TIPETTEl VA €XEI TTPAYHATOTIOINCEI N ETTIXEIPNON OXETIKA PE TN Béon TG OTNV
ayopd Kal TOV QVTAYWVIOUO, TIPIV TTpoXwpnoel otn ouvraén Tou digital
marketing TTAGvou. 210 5° Ke@dAalo, OTTwWG TTPoava@EPONKE, AVOTITUCCETAI
éva emruxnuévo case study tou digital marketing TAdvou evog TTapdxou
NAEKTPIKNG evépyelag TTou dpaoTtnplotroleital otnv EAAGSa. Mo avaAuTikd,
apxIKa avaAvovtal Ta Tpia otddia Tou Digital marketing funnel TToU
ETTIKEVTPWONKE n €TTIXEIPNON, Ouvodeuduevn atd 1o TTAAVO HE TIG EKAOTOTE
KAUTTAVIEG KAl TOUG OTOXOUG TTou BO€oaue yia €TmiTeuén. 2Tn OUVEXEIQ,
TTAPOUCIAoVTal KOl avOAUOVTAl AETTTOPEPWGS TA TTPAYMATIKA OTOIXEId TNG
€KAOTOTE KOUTTAVIOG Tou TTAAvou TTou £Tpege TNV TTepiodo Tou Mdaiou 2020.
KataAnkTikd, oto 6° Ke@dAaio, TTpayUATOTTOIEITAI AVAAUTIKA TTApPOUCiacn Twv
OUNTTEPACUATWY TNG MEAETNG evw TTAPAAANAQ, ava@épovTal TTPOTACEIS VIO TN

BeATiwon Twv peANovTIKWY oTpatnyikwy marketing oto digital TrepIiB&GAAov.

2 loTopik6 NMAnpogopiwv & EmiokétTTnOoNn Ayopdg

2.1 AvaAuon EANAVwV KatavoAwTwyv

Mia mpdogartn £ékBeon Tou opilou Santander (2019) deixvel OTI oI
KATAvVaAWTEG APXIoav VA €XOUV UEYOAUTEPN EUTTIOTOOUVN OTNV OIKOVOUIQ
AOYW TNG OXETIKAG TIOANITIKAG OTABEPOTNTAG TOUG TeEAEUTAiOUG MAVEG.[1]
QoT1600, n Tponyouuevn aoTabela ouveXilel va eTTnpeadel Ta TTPOTUTTA KAl TIG
TAoEIS ayopwyv Twv EAAvwy katavaAwTwy. MeTa Tnv OIKOVOWIKA UPEon, Ol

‘EAANVEG KaTavaAwTéG AANaEav dPaOTIKA TIG KATAVOAWTIKEG TOUG OUVABEIEC

! https://santandertrade.com/en/portal/analyse-markets/greece/reaching-the-consumers
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Kal €yIvav TTI0 CUVEIDNTOTTOINUEVOI WG TTPOG TIG TIWEG. MAAIOTA, OCUPPWVA PE TO
IvoTitouto ‘Epeuvag Alaveptropiou KatavaAwTikwyv AyaBwv (IEAKA), n yevid
Twv Millenials A4 n yevid Y (kai o1 dU0 KaATNYopieG KOAUTITOUV ATOPO TTOU
yevvABnkav petatu 1976 kai 1996) 1Tou ATTOTEAOUV TN PAXOKOKAAIG TNng
EAMNvVIkAG Olkovopiag, e€ival €Keivn TTOU UTTEQEPE TTEPIOCOOTEPO ATTO TIG
OUVETTEIEG TNG OIKOVOMIKAG KPIoNG, KUpiwg AOYyw pEIwPEVOU dlaBEéaiuou
elgodriuatog (The Greek Observer, 2019). ? [2]

2UVETTWG, META Tnv AvOion Twv WneIOKWY TEXVOAOYIWY, Kal ol dUo
TTOPATTAVW YEVIEG ETTIAEYOUV VA WwVvioouv Péow d1adikTuou, Kabwg eival o€
Béon va ouykpivouv €va eupUu QACHO TTPOIOVTWV OE XAUNAOTEPEG TIUEG.
MdAioTta, To E-Business Research Center (2018) avagépel 611 n Bioynxavia
NAEKTPOVIKOU guTTOpiou oTnVv EANGDO emTekTeiveTal OI1ECODIKA Ta TEAEUTaIO
xpovia.

EidIkOTEPA, O OUYKPION ME TO TIPONYOUUEVO £TOG, O MECOG apPIBUOG
d1adIKTUOKWY ouvaAAaywyv otnv EAAGda augrnbnke katd 20% evw, n CUVOAIKNA
péon agia Twv dladIKTUaKWY cuvaAaywyv augndnke etriong katd 20% (U.S.
Commercial Service, 2019).2 [3] AuTé dev TTpoKaAei evTUTTWON, KABWS To 69%
Twv  EAAvwv  Bpiokouv TIC ayopéc oTO  dIadikTuo  TTIO  BOAIKEG
(Nordeatrade.com, 2019)*. [4] QoT600, TO «KUVAYI» TTPOCPOPWV Eival iICwS O
MO ONMUAVTIKOG TTAPAYOVTAG TTOU ETTNPEACEI TO AIAVIKO euTTopIo 0TO AIadiKTUO
oTtnv EANGOQ.

Mo avaAuTikd, ol d1adIKTUaKoi ayopaoTég otnv EAAGDQ TTpaypartoTroiouv
170 50% TWV CUVOAIKWV QUOIKWY (EV TTAPOUCIa) ayopwy TOUG, agou TTpwTa
avalnTAoouv Ta TTPOIOVTA TTOU TOUG evdla@épouv oTo dladikTuo. AuTd eivai
TTou OIKAIOAOYEI TNV TaxEia AVATITUEN TwV WNEIOKWY PECWYV, PE OTOXO TNV
TTPOCEAKUCT KOTAVOAWTWY OTA QUOIKA KataoTriuatd Toug (Nordeatrade.com,
2019).[4] AvTioTpo@a, Ol idIoI KATAVAAWTEG TTPAYHATOTTOIOUV PéVo T0 20% Twv
O1adIKTUOKWY QyOpWwY TOUG, a@oU TTPWTA ETTIOKEPOOUV TO QUOIKO KATACTNUA

(Nordeatrade.com, 2019) [4], pia TTpd&En ev péper dikaioAoynuévn, KaBws n

2 hitps://thegreekobserver.com/greece/article/51849/ielka-report-on-new-generation-of-consumers/
3 https://www.export.gov/article?id=Greece-eCommerce-Overview
4 https://www.nordeatrade.com/en/explore-new-market/greece/e-commerce
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QUOIK ayopd atroteAei pia otaBepry ouvnBeia. Q¢ amdppola  Twv
TTPOAVOQPEPBEVTWY, TTPOKUTITEI EvTOovn N avaykn avaBdabuiong Tng ePTTEIPIOG
TWV KATAVOAWTWY OTA KATAOTAPATA, MEOW WNOIOKWY TEXVOAOYIWV Kal
KIVNTWV EQAPHOYWV.

H BeATiwon TNG KATAVOAWTIKNAG EUTTEIPIAC KPIVETAI WG TTAEOV EQIKTH, MIOG
Kal ol 'EAANVEG KaTavaAwTEG gival OEKTIKOI O€ VEEG TEXVOAOYIEG. AUTO OQEIAETAI
oTn onPavtik BeATiwon xpriong Tou AIodIKTUOU, OCUYKPITIKE HE TA
TTPONYoUEVa XPOVIA, KaBWGS KAl 0TN CUCTNMATIKA XPNon Twv d1adIKTUOKWY
MEOWV ETTIKOIVWVIOG, OTTWG N oUVTALN YPATITWY PUNVUUATWY KAl N XpHon Twv
social media péow KivNTWv oOuoKeuwv. MAAIOTA, n TTPOCOWTTIKY KATOXA
smartphone, ouvexwg, au&dvetal, hJe TTEPITTOU Ta 3/4 TWV evnAiKwy va €xouv
TNV KAtoxr Toug smartphone, o€ ocuykpion pe 10 2016 , TTou £€pTave 010 67%
(U.S. Commercial Service, 2019). [3]

O1 1Mo ouvnBIouévES DPACTNEIOTNTEG TWV KATOXWV Smart CUCKEUWY gival n
avalnTnon TTANPOPOPIWY, N KOIVWVIKN BIKTUWON, N ATTOOTOAN AUECWY Kal
NAEKTPOVIKWYV  PNVUPATWY, oKoAouBouueveg amd akpoaon HOUCIKNAG,
TTapakoAouBnon Bivieo kal ayopég. EidIkOTEPA, TO 98% Twv dIABIKTUOKWY
TTEAQTWV ATTOKTOUV KaBnuepiviy TTpocaacn o1o AladiKTUO PECW TWV KIVATWV
TOUG TNAEQWVWY, VW Ol DJIOBIKTUOKOI QyopaoTEG XPNOIMOTIOIOUV TIG KIVATEG
TOUG OUOKEUEG WG PACIKI) CUOKEUNR YIA TIG EUTTOPIKEG WNPIAKEG TUVOAAAAYEG
TOUG, OTTWG N Xpnon e@apuoywv avalitnong (93%), o1 avaldntioeig yia
ouUyKpIon TIMWV, eV BpioKovTal OTO QUOIKO KATAOTNUA (65%), O1 €TAIPIKEG
EQAPPOYES (34%) Kal oI NAEKTPOVIKEG TPATTECIKEG cuvoAAayég (21%) (US
Commercial Service, 2019). [3]

Ta TTapatravw oToIXEia OLiXvouv OTI TO NAEKTPOVIKO eUTTOPIO 0TV EAAGDQ
€ival yia eukalpia avaTrTuéng TTou Ol ETTIXEIPHOEIG TTPETTEI VA AEIOTTOINCOUV. €
QuTd TO ONEio, KPIVETAI ATTAPAITNTO va ava@ePBEi 0TI TO NAEKTPOVIKO EUTTOPIO
otnv EANGSa avapéveral va avéNBel ota 10,7 dioekaToupupla eupw o€ online
ayopég 1o 2020, 3,2 d10. gupw TTEPIOOOTEPA O OXEON ME TTEPUOI - To 2019
£6dewav 7,5 dio. eupw®. [5] Q¢ ek ToUTOU, N IEAKA utrodeikvuel OTI o1 VEOI

KATAVAAWTEG XPEIAdovTal PIa VEQ KOl KAIVOTOUO TTPOCEYYIOT OTTO ETTIXEIPNOEIG

5 https://www.insider.gr/epiheiriseis/tehnologia/141153/32-dis-eyro-perissotera-tha-dapanisoyn-se-online-agores-oi-ellines
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TTOU OPACTNPIOTTOIOUVTAIl OTN PBIOUNXAVia KATAVOAWTIKWY ayabwyv, YE OTOXO

TNV KAAUWnN Twv avaykwv Toug (The Greek Observer, 2019). [2]

2.2 Media Landscape in Greece

H EAGda civar n 6eutepn MPIKPOTEPN OIA@PNMIOTIK) ayopd oTn AUTIKN
EupwTtn petd tnv MopTtoyaAia, pe ouvoAikry kaBapr) €tioia amdédoon 580
EKATOUMUPIWY eupw. H kKatd ke@aAf datrdavn diagriuiong ivar oAig 70 eupw
KATw a1rd TOV HECO Opo TWV 250 cupw TNG voTioavaToAikAG Eupwtrng (Magna
Global, 2019)¢. Autd uTTodnAwWVEl ouvexn TTEPIBWPIA AVATITUENG Ot JIAPOPES
MOP@EG HEoWwV. O1 dIOPNUICTIKEG TTWANCEIG KUPNAVONKav o oTaBepd eTTiTTedQ
10 2019 (+ 0,5%), evw oI TnAEOTTIKEG pewdnkav katd (-3%) kai
e€looppotBnkav ammd diYAQIa auvénon (+12%) oe wnelakd. H ayopd
QVOUEVETAl VO ONMPEIWOEl ETMOTPOPry oTnv avamrtuén 1o 2020, pe TO
dlapnuIoTIKG é00da va autdvovtal Katd + 4,5%, ota 650 ekaTouPUpIa EUPW.
O1 yneiakég datrdveg Ba augnBouv katd + 9% 10 2020 o€ 170 ekaToPuUpIa
eupw (MagnaGlobal, 2019). [7]

Qotoo0, UoTepa amd TNV TTaykoopia kpion, Adyw Tng lNavdnuiag Tou
Kopwvolou, ol KTINACEIS auTéG Ba avaBewpnBouv. MeTd Tnv au¢nuévn xprion
KIVNTWV OUCKEUWYV, Ol TTWAACEIS JIOPNUICEWY yIa KIVATA QVAPEVETAl VO
auénBouv katd +20% oe 100 ekatoppupla eupw, Oxedov 10 60% TWV
OUVOAIKWV Wwn@iakwyv datravwy. O1 datrdveg Bivieo Kal KOIVWVIKAG SIKTUWONG
Ba €xouv Tn peyaAutepn auénon, + 20%, akoAouBoupevn amd avalrnTnon,
+7% (MagnaGlobal, 2019).[7]

‘Etreira, 6cov agopd TIG TACEIS TwV HEOWYV, N TNAEOPAON TTAPAUEVEI N TTIO
eCExouoa popen péowv otnv EANGSa, aviAwvTag TTdvw atmd 1o AUIcu (56%)
TWV OUVOAIKWYV 81a@nUIOTIKWYV eTTevdouoewyv (MagnaGlobal, 2019). AuTto cival
éva amd 1a uwnAoTtepa pepidia ayopds TnAedpaong, OxI MOvo oTn AUTIKA
Eupw1n, aAAG kal TTaykoopiwg. EiBIKOTEPA, TTAVW a11d T0 96% TOU CUVOAOU
TWV TNAEOTITIKWYV SIOPNUICTIKWY datravwy TTpoopifovtal yia €0vIKr) TNAedpaon

(MagnaGlobal, 2019). [6] H ouvdpounTikiy TNAEOPACN ONUEIWOE ONUAVTIKN

b https://atlas.magnaglobal.com/



I Kapaydhiog

DIGITAL MARKETING

augnon Ta TeAeutaia xpovia, @Tavovrag 10 24% Tng dicioduong oOTa
VOIKOKUPIG. QoTO0O0, TTapapével TTOAU HIKPO 6oov a@opd TIG OIA@NMICTIKESG
erevduoelg. O1 dla@nUIOTEG OTOV TOMEQ TWV TPOQIUWY, TNG TTPOCWTTIKAG
@povTidag, TNG AIAVIKAG KAl TwV TNAETTIKOIVWVIWY gival aTTO TOUG TTIO EVEPYOUG
oTtnv TnAedpaon (MagnaGlobal, 2019).[7]

Ooov agopd TN xprion HEowv, n TTPoBoAN Kal n dicioduon TnNG TNAedpacng
TTapapévouv oe uynAda tTitreda, e TO Kovo va £odeuel 4,6 WPESG TNV NUEPQA,
TTapakoAouBwvTtag TnAedpaon e dicioduon o1o 73%. MNapopoiwg, N Xpnon
Tou Internet €ival €tTiong uwnAn, pe TePIooOTEPO aTTd 3 WPEG va ¢odeuovTal
oT1o O1adikTUO KaBNuePIVA Kal n digiocduon ota smart phone va @Tavel 10 74%.
Ooov agopd Ta uttéAoitra, TTapadooiakd péoa, n dicicduon TTEPIODIKWY Kal
epnUePIdWV gival OXETIKA XaunAn (15-18%), o€ ouykpion PE TNV TNAEOpAOn
(73%) ka1 TO0 padidpwvo (68%) (MagnaGlobal, 2019). [7]

MapakoAouBwvTag T0 €AANVIKO TOTTIO WNQIOKWY HEOWYV, OEV OTTOTEAEI
¢KTTANEN TO yeyovog OTI N dlagruion Péow programmatic augavetal onUAvTIKA
oe damraveg dueong dla@ruiong TTPOROANG aKOAOUBWVTAG TIG TTAYKOOMIEG
Tdoeig. o ouykekpigéva, TO "Programmatic” TrepIAapBavel OAeg  TIG
OIAPNMIOTIKEG OATTAVEG TTOU TTPAYUATOTTOIOUVTAl HECW MIAG TEXVOAOYIKAG
TAATQOPUAG Kal OxI piag Trapadooiakig dladikaciag €106dou / eEddou.
QoTtbé00, n €mévduon O€ IOTOTOTTOUG TTOU €XOUV ayopaoTei dueca eival
ONUAVTIKN).

Ocov agopd Tn xpAon Twv MPECWV KOIVWVIKAG OIKTUWONG KAl Twv
EQPAPUOYWYV avTaAAaynG PNVUPATWY, TTapoTi To Facebook eEakoAouBei va
Kuplopxei, BAETToupe pia BaBuiaia oTpo@r) TTPOG TIC £QAPHOYEC IOIWTIKWV
MNVUMATWYV yia avayvwaor, dnuoaicuon Kal oXoAIaouo, 0TTwg ouuBaivel Kal O€
TTOAEG AAAEG XwpeS. 2TV EAAGDQ, o1 TTI0 dnUOQIAEIG eQpappoyEG avTaAAayng
MNVUPATWY yia véa eival To Facebook Messenger (22%) kai 1o Viber (14%)
(MagnaGlobal, 2019). [7]
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3 Digital Marketing

AapBdavovtag utéwn TIC TTAPATTAvW TTANPOPOPIEG KAl TO YEYOVOG OTI
QUEAVETAI OUVEXWG N €vaoXOAnNon Twv XpnoTwv HE TO dIadiKTUO, Ta HPECQ
KOIVWVIKNG dIKTUwONG (social networks) aAAG kai Ta social media yevikoTepa,
KaBioTaTtal avaykaio TTAéoV aTTO TIG ETTIXEIPACEIS VA OIABETOUV BIAdIKTUOKN
Tapoucia. Me autdév TOV TPOTTO, OI ETTIXEIPNOEIG, TTAPEXOVTAG OAEG TIG
TTANPOQOPIES TTOU Eival ATTAPAITATES YIA TNV EVAREPWOT TOU KOIVOU OXETIKA HE
TO TPOIdv 1 uTnpecia Trou OIaBETOoUV, TTPOOEYYICOUV  ETTITUXWG TOUG
KATavOAWTES. QOTOCO, N BIOXETEUON QUTWY TWV TTANPOPOPIWYV Eival ONPAVTIKO
va yiveTal ue T Xprion TTOAAGTTAWY PECWYV PE OTOXO TNV TTPOCEYYIoN 000 TO
OUVATOV TTEPIOCOOTEPWYV TTEAATWV.

2UVETTWG, KaBioTaTal TTAéov atrapaitntn n xperion tou Digital Marketing yia
TNV avaTtTugn Kal €¢EAIEN TWV ETTIXEIPACEWY OTO OUVEXWS METABAAAOPEVO
TEXVOAOYIKO TTEPIBAANOV OTO oTroio (oupe. QOTO0O, TIPIV TTEPACOUNE OTNV
avaAuon Tou opiopou Kal Ta o@éAn Tou Digital Marketing, ag kévouue pia
ava@opd oTIG TEoOEPIC BePEAIDEIS apxES OTIG oTToieg oTnpileTal To Marketing.
Autd eival Ta Aeyoueva 4P’s of Marketing, ta otroia dgv cival dAAa atrd 1o
Product (Mpoiév — Ytnpecoia), Place (totroBétnon), Price (tiufy), Promotion

(TrpowBNON), Ta oTTOIO AVAAUOVTAI 0T CUVEXEIQ.

3.1 Opiopog & O@éAn Tou Digital Marketing

To Digital Marketing atroTeAei piIa OUVIOTWOO TOU YEVIKOU OpPICHOU
Marketing oTnv oTtroia XpnOIhOTTOIEITal TO OIOdIKTUO Kal OAEG O WNQPIOKEG
TEXVOAoyieg TTou €xouv Tpdofacn o€ autd, OTTWG Ol UTTOAOYIOTEG,
smartphones, tablets kai GAAa wnelakd péoa Kal TTAATQOPUES, JE OKOTTO TNV
TTPOWONON TwV TTPOIOVTWY Kal uttnpeciwyv. O TpéTTo¢ Ye Tov otroio To Digital
Marketing avattuxbnke katd TiI¢ dekaeTieg Tou 1990-2000 dANage oAioTIKG TOV
TPOTTO TTOU YIVOTAV N TTPOCEYYIoN TTPOWBNOoNG TwV TTPOIOVTWY | UTTNPECIWV
amdé TIC emixeipnoelig. [8] EIBIkKOTEpaA, KABWGS oI Wn@IOKEG TTAATPOPUES

EVOWMOTWVOVTAl ONO KaI TTIEPICOOTEPO OTA OXEDID MAPKETIVYK KAl OTNV

8
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Kabnuepiv) Cwr) Kal KaBwg o1 AvOpwTTol XPNOIUOTTOIOUV OAO Kal TTEPICOOTEPO
WNQIOKEG CUOKEUEG, QVTi va ETTIOKETTTOVTAI QUOIKA KATOOTAMOTA, O WYNQPIOKES
KAUTTAVIEG MAPKETIVYK  €XOUV  ETTIKPATHOEI,  XPNOIMOTTOIWVTAG  BIAPOPOUG
ouvOUAOHOUG KaVAAIWY OTTWG:

e Content Marketing

e Social Media Marketing

e Google Ads

e Programmatic

e Search Engine Optimization

e E-mail Marketing

e Influencers Marketing

TIG OTTOiEG B OOUPE TTIO AVAAUTIKA TTAPAKATW.

To Digital Marketing, Aormtév, yvwoToé Kal wg HAPKETIVYK AladiKTUou 1
OIa0IKTUOKO MAPKETIVYK, QVOQEPETAlI O€ OTTOIOONTIOTE HOPPr] MAPKETIVYK
TTPOIOVTWYV 1 UTTNPECIWY TTou TTEPIAAPBAVOUV NAEKTPOVIKEG OUOKEUEG. Map’
OAa autd, 1o Digital Marketing utropei va yivel Tooo dladikTuakd (online), 600
Kal ekTOg ouvdeong (offline). MNa Tapddeiyua, oto offline cuykataAéyovtal ol
NAeKTpOVIKOi Trivakeg dlagnuiccswy, TV Advertising, Radio Advertising kai
avtioToixa oto online To Social Media Marketing, Content Marketing, Search
Engine Optimization (SEO, BeATioTotroinon pnxavwyv avalntnong) n E-mail
Marketing. O1 Kotler ka1 Armstrong (2019) avégpepav OTI 01 I0TOTOTTOI (Sites), Ta
KOIVwVIKA péoa (Social Media), ta 10toAdyia (Blogs) 1 1a nAeKTPOVIKA
Taxudpopeia (e-mail) kal o1 €QAPUOYEG Vyia KIVvATEG OUOKeEUEG (mobile
applications) eivar yn@iakad gpyaAeia Tou Bonbouv oTnv TTPOCEAKUCT VEWV
TTEAQTWV PECW OIAPOPETIKWYV NAEKTPOVIKWYV CUCKEUWY, OTTWG smartphone,
@opnToi uttoAoyIoTEG (laptop), tablet kai GAAeG. [9]

Evw utrdpyouv TToAAOi opiopoi 6cov agopd 1o Digital Marketing, o KUpiog
OKOTTOG Kal To 0@eAog Tou eival adiau@ioBritntog. O Chaffey (2012) avagépel
6T To Digital Marketing Bon6del TIC €TTIXEIPAOEIC OTNV TTPOCEAKUCN VEWV
TEAATWV  KOBWG KAl TNV IKAVOTIOINGON  UTTAPYXOVTWV  HECW  TOU

auTtoparotroinuévou marketing kai 1 dlaxeipion oxéocwv tmeAatwyv (CRM-—

9
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Customer Relationship Management).[10] EmmimmAéov, cup@wva pe Ttov Miller
(2012), 1o Digital Marketing cupBAAAel OTnV €vioxuon TOU AVTAYWVIOTIKOU
TIAEOVEKTAMATOG TNG £TAIPEIAG METALU AVTAYWVIOTWY KAl OTNV €VioXuon Twv
OXEOEWV [E TOV TTEAATN, ME XAMNAOG, NAAIOTA, TTPOUTTOAOYICHO O€ OUYKPION UE
10 TTapadooiakd marketing. [11]

Emopévwg, evw T1O Trapadooiakd marketing €fakoAouBei va  gival
ATTOTEAEOHATIKO, O€ AUTAV Tn ouyxpovn e€moxr Tou AladikTUuou Kal Thv
EMPAVION TNG TEXVOAOYIOG, OAO Kal TTEPICOOTEPES ETTIXEIPNOEIS CUUPBABICOUV UE
TIG VEEG KAIVOTOUEG TAOEIG, KAVOVTOG TEG OPATEG KAl TTAVTA OIABECINEG OTOUG
TEAATEG, OTTWG TTOTE GANOTE. TN TNV TTPOCEYYION TTEPICOOTEPWY TTIBAVWV
TTEAATWYV, Ol ETAIPEIEG OAUEPA KAAOUVTAI VO ATTOKTHOOUV PEYOAUTEPN TTPOROAN
oT1o AladiKTUO.

Qotoo0, kal ol duo TUTTOI Marketing BonBouv TIG €mIXEIPACEIS va gival
KEPOOPOPEG, ME TOV KaBEVa va €xel Ta OIKA Tou OQEAN Kal YEIOVEKTANATA. Tio
QVOAUTIKG, pe BdAon Mo €PeuvnTIK MEAETN OXETIKA ME T OUYKPION TOU
Tapadooiakou kal Tou Digital Marketing, o1 Salehi, Mirzaei kai Aghaei (2012)
onAwoav 6T n Xpron Tou ynoelakou marketing €ival O OIKOVOMIKY Kal TTIO
YPAYOPN Via TIG ETIXEIPNOEIS VA Trpooeyyi(ouv TTEAATEG, KABWGS Kal va
evioxuouv Tnv AdN uttdpxouoa treAateia Toug. [12]

Apxikd, To TTapadooiakd marketing dev PTTopEi va oToxeUoel e akpiBeia
OTOUG OWOTOUG TreAdTeg, 600 TO Wwnolakd marketing. ‘Etrema, evw T0
Tapadooiokd marketing ETTIKEVIPWVETAI OTAV EPPAVION TWV TTPOIOVTWV OF
OAoUG pE TNV EATTIOO va TTPOCEAKUCOUV TN OWOTH OPAdA-OTOXO YyIa ayopd, TO
WNOPIAKO PAPKETIVYK EXEI OAP OTOXEUOT, TTAPEXOVTAG XPNOIMES TTANPOYOPIES
oe¢ ATopa TToU €mIdnNTOUV AUCeElS. Me autov Tov TPOTTO, ONUIOUPYEITAl HIa
oTaBepr pPon ETMIOKEWINOTATAG OTA MECO TTPOPOAAG TWV ETTIXEIPACEWY TTOU
BonBd& otnv eAaxioTomoinon TOU XPOVOU TIOU XPNOIMOTIOIEITAlI yIia T
METATPOTTA SUVNTIKWYV TTEAQTWYV O€ TTPAYHATIKOUG TTEAATEG.

EmimAéov, 10 TTapadooiakd marketing €xel upnAdTEPO KOOTOG, dEdOUEVOU
OTI TTPOKEITAI VIO MIO EVEPYEIQ TTOU TTPAYUOATOTIOIEITAI HOVO O€ HIa PHETAdOON-
¢€kBeon, evw 1O Wn@iokd marketing €xel TN duvatoTNTA va TTOPEXEI TO

TTEPIEXOPEVO 0paTd yia Xpovia. EmimpooBera, pe 1o 1IoXuUpd epyaAgia, TO

10
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Wyneiokd marketing PTTopei va TTpooeyyioel Kal va dlIadwoel Eva NAEKTPOVIKO
MAVUPA o€ €va eupuTEPO KOIVO-0TOXO. ETTEIma, €va ammd Ta TTI0 OnuUavTIKA
TIAEOVEKTAMOTA TOU Wn@lakou marketing €ival n d1EUKOAUVON TWV TTWANTWV-
ETTIXEIPNOEWV VA ETTIKOIVWVOUV Kal va OAANAeTIOpoUv aTtreuBeiag Pe TOUG
QAYOPOOTEG, XWPIC TN QUOIKNA TTAPOUCia TOUG OTO KATAOTNUA ) TN oulATnon
TPOOWTTO YE TTPOCWTTO.

KaTaAnKTIKd, éva €6icou ONUAVTIKO TTAEOVEKTNUA TOU WNQPIOKOU PJAPKETIVYK
givar o1 TTpooeyyilel Toug TTEAATEG ME TTIO OIOKPITIKO TPOTTo. EIdIKOTEPQ,
oToxeUel va Bondrjoel Tov TTeAATN va AUoel Ta TTpoBARuUaTd Tou, avTi va Tov
EVOXAEI, OTTWG oupBaivel ouvRBwWS e TIG TTAPAdOCIaKES PEBODBOUG dlaPANIoNG.

To yn@iokd PAPKETIVYK dladpapaTifel onuavTikd pOAo oTnv avdamTugn Twv
EMIXEIPNOEWV. Q¢ KATAVOAWTEG TTOU TTEPVOUV OAO Kal TTEPICCOTEPESG WPEG OTO
01adiKTUO, Ol ETTIXEIPAOEIG TTPETTEI VA XPNOIKMOTTOIOUV BIAdIKTUOKES TTAATQOPES
KAl GAAEG OUOKEUEG YIa va KAVOUV Ta TTPOIOVTA Kal TIG UTTNPECIEG TOUG OPATEG..

Emiong, 10 wn@iokd pApkeTivyk diadpauartifel otroudaio poAo oTnv
QVvATITUEN TWV ETTIXEIPACEWY. Evy oTo TTapeABOV, POVO UeEYAAES eTalpEieg
gixav TN duvatotnta va TTPoRAAAoUV dla@nuicEIS, OANEPQ, WE TNV EUQAVION
TOU Wn@iakoU marketing, ol MIKPES KAl HECTAIES ETTIXEIPAOEIS PTTOPOUV ETTIONG
Va £X0OUV TNV EUKAIPIa va TTPOCEAKUCOUV TTEAATEG.

EmmpdoBeta, pe 1O Wn@IioKO WAPKETIVYK, E€ival €UKOAOTEPO YIa TIG
ETTIXEIPNOEIG Va TTapaKoAouBouv Kal va AauBdavouv oxOAia atmd Toug TTEAATEG
TOU o Aueca atmrd ToTE. AUTO €XEl WG ATTOTEAECPA N ETTIXEipnOon va
AvaTITUOCOEl TTPOIOVTA TTOU AVTOTTOKPIVOVTAl KAAUTEPA OTIG TTPOCOOKIEG TWV
meAatwyv. Q¢ ouvéTTela n eTaipeia Ba egao@alioel TNV agIoTTIoTia TNG akOun Kai
TN dlEUpuvon Tou TTEAATOAOYIOU TNG.

QoTtoéo0, TaApd TO yeyovog OTI To Wn@iakd marketing Kpiveralr TTio
ATTOTEAEOUATIKO aATTO TO TTAPADOCIOKO QVOPOPIKA HE TO KOOTOG KAl TNV
ATTOTEAEOUATIKOTNTA XPOVOU, Ol ETTIXEIPNOEIG TTPETTEI VA EVOWMPATWOOUV KAl Td
OUO e OTOXO TNV OIKOOOUNON OTTOTEAECOMATIKAG KAl ETTITUXNMEVNG

TTOAUKQVOAIKAG eTTIKoIVwViag marketing (Chaffey, 2012). [10]
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3.2 AvmioToixion Twv 4P oT1o Digital Marketing

PRODUCT

PLACE

MARKETING MIX

PROMOTION
Ewcova 1 O 4 Osushiwoeig apyéc tov Marketing

I. MMpoidv r Ymrnpeoia (Product)

To 1poidv ival n 1o Kpioiun TITuxh Twyv 4P. Eite TTPOKEITAI YIa Yn@Iako A
Tapadooiakd marketing, Ta XAPAKTNPIOTIKA TOU TTPOIOVTOG TTAPAMEVOUV TA
idla. ZTOV WN@IOKO KOOWO, O TPOTTIOG Trapouciaong evog TTPOIOVTOC E€XEI
aAAGEEl Kal dedouEvou OTI 0 TTEAATNG yvwpilel TTOAU KAAd TIC ATTAITACEIG TOU, Ol
EMIXEIPNOEIC Ba TIPETTEl va  €ival TTIO OIAKPITIKEG OTNV  TTEPIYPAPH TwV
TTPOIOVTWYV TOUG.

‘Eva peyaAo TTAEOVEKTNUA VIO TIG ETTIXEIPACEIG €ival OTI €Xouv Tn dUvaun va
OpPICOUV TO TTPOIOV HPE TN YOPPr EVOG GUVTOUOU IOTOAOYIOU 1] AKOPO KOAUTEPQ
ME TN Mop®n Bivieo, TTapéXOVTag OAEC TIC QATTAPAITNTEG TTANPOYOPIES TTOU

KaBioToUuv To TTPOIOV ) UTThPETia Jovadiko/n. [13]

o

Eixéva 2 [Mopaderyua amecovions Product oto Digital Marketing
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li. TommoB¢rnon (Place)

2TOV Yno@iokd KOOPOo, TOo TIPOoIidv eival AGueca OlaBEIPo, TTapEXOVTAG
TauTOXPOVA Kal OAEG TIG QTTAPAITNTEG TTANPOPOPIEG TTOU TO ouvodeuouy. [a
TTaPAdEIYUA, BEV XPEIACETAI VA ETTIOKEPOOUUE £VA KOTACTNUA YIa va EAEYEOUME
TNV TIUA TOU TTPOIOVTOG/ TNG uTTNPETiag. MTTOpoUE VO OTTOKOMIOOUPE OAEG TIG
TTANpo@opicg, Kavovtag KAIK atrd 1o laptop, desktop, smartphone kai yevika
OTTOIAdATTOTE CUOKEUN £xel TTPOORacn O0To dIadiKTUO.

O1 dvBpwTrol TTPOTIMOUV VO CUYKPIVOUV Kal va ayopdlouv TTpoidvTa OTO
O1adikTUO, avTi va XpnoihoTroliouv Tnv Trapadooiakr ayopd. Me 1o Wnoiakd
marketing, TTpowBeiTal To TTPOIdv O0TO dIAdIKTUO dAUECA, BNUIOUPYWVTAG
O10dPACTIKO TTEPIEXOMEVO, TO OTIOIO WTTOPEI va TTpooEeyyioel €va eupuTEPO

KOIVO. [13]

See nikeshoes online

Ewéva 3 Hopideryua ameicoviong Place ato Digital Marketing
li. Tiun i Agia (Price)

H iy ayopdg amoTeAei onuavtikd TTapdyovta yia KABe TTeEAATN KATA Th
OIdpKEIO TWV ayopwv TOu. 2ZUuvhBwg, Ol KATAVOAWTEG TIPOTIHOUV  va
OUYKPIVOUV DIQQPOPETIKA XAPAKTNPIOTIKA TWV TTPOIOVTWY, TTPIV Td AQyopdcouV,
EVW N TIMNA €ival auTtr) n oTroia PTTopei va aAAAEl AUETQ TIC TTPOTIMNAOEIG TOU.

Q¢ ek TOUTOU, O ONUEPIVOG TTEAATNG Oev XPEIAZETAl va ETTIOKEPTEI TTOAAG
KATOOTAMOTA YyIO VO ATTOKTAOEl PIa KAAUTEPN TTPOCQPOPd, KABWS OAEC ol
atrapaitnTeg TTANpo@opies eival diaBéaiueg oto AladikTuo. Me autd ToV TPOTIO
QiveTal N duvaTtoTNTA OTIG ETTIXEIPNOEIS VA dIAPOPOTIOINCOUV TIG TINEG TOUG avd
TAoa  OTiyyR, ME PBdon  TOV  aviaywviopo, Ta  OXOAa, 1N TG

TTPOCPOPES/DPACTNPIOTNTES TTPOWBNONG TOU TTPOIOVTOG.
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Etriong, diatiBevral o1 TTANPOQOPIEG O TTPAYUATIKO XPOVO OXETIKA ME TIG
TTPONYOUMEVEG/TTOANOTIAEG  TTWANCEIG, TO €UPOG  EKTITWONG, TOV  TUTIO
TPOIOVTWY KATT. yia T dnuioupyia €vOG TTivaka TIUWV TTOU EVIOXUEl TNV
kaptTavia marketing oto d10dikTuo. 'ETO1, TO Yn@IakO marketing pag emITPETTEI
VO OPICOUUE TIMEG KAl VO EVNUEPWVOUNE KAUTTAVIEG OXETIKA PE TIGC CUVNROEIES
ayopdg 1 ayopdg teAatwv. Me autdv Tov TPOTTO, N ETTIXEIPNON WTTOPEI va

TTPOOCBIOPICEl TN OCWOTH TIPN YIa TOV owoTO TTEAATN. [13]

Ewcova 4 Topaderyuo. areixovions Price oto Digital Marketing

Iv. pow6non (Promotion)

2TNV WYNQIOKN €TTOXN TNV oTroia dlavUOUUE, Ol €TAIPEIEG €XOUV apXioel va
EVNUEPWVOUV  TOUG KATOVOAWTEG VyIO  Ta  TTPOIOVTO/UTINEECIEG  TOUG,
OnNUIoUPYWVTAG TTEPIEXOMEVO, I0TOAOYIO 1 dpBpa Pe OKOTTO Tnv TTpowonon
Toug. To digital marketing xpnoiyotroiei TTANBWpPA TTAATQOPPWY, Ol OTTOIES
TTPOCQPEPOUV TNV EUEAICIO va puBuicouuE TIG KAPTTAVIEG YE BAon Tnv nAIKia, To
QUAO, Ta evdlo@EépovTa, TNV TOTTOBeCia, KABWG Kal pIa TTOIKIAIG GAAWV

TTapapéTpwy.” [13]

Eixéva 5 [Mopaderyua amecovions Promotion ato Digital Marketing

"https://www.lessonsatstartup.com/2019/08/02/what-is-4ps-of-digital-marketing
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3.3 Digital Marketing Tools & Techniques

3.3.1 Content Marketing

KaBwg n texvoloyia eCeAicoeTal Kal Ol KATAVOAWTEG €KTIOeVTAl OAO Kal
TEPIOCOTEPO O€ online TrepleXOUEVO, To TTapadoaciakd marketing kaBioTatal
OA0 Kal AlyOTEPO aTTOTEAEOMPATIKO. AUTH N avTIOTPOYWGS avAaAoyn oxéon
KaBioTd avaykaia Tnv TTapaywyrn/dnyioupyia Kal TTpowenon TTEPIEXOMEVOU
aTTo TIG ETTIXEIPACEIC TTPOKEIUEVOU VA TTAPAPEIVOUV QVTAYWVIOTIKEG.

Mio ouykekpiyéva 1o Content Marketing® eival pia TeXVIKA JAPKETIVYK TTOU
agopd Tn dnuioupyia Kal dIAVOU OXETIKOU TTEPIEXOUEVOU, OTOXEUOVTAG OTNV
TTPOCEAKUCON €VOG OUYKEKPIUEVOU KOIVOU OTOXOU, ME OKOTTO va TTETUXEI
TTPOCOBOPOPES KIVIOEIG ATTO TOUG JEANOVTIKOUG TTEAATEG, HETATPETTOVTAG TOUG
o€ leads kal 0Tn ouvéxela, o€ TTEAATEG. 2TOX0G, ONAadr, Tou content marketing
gival n eTaipeia va amodei¢el oToug ev duvauel TTEAATEG OTI €ival Kopu@aia OoTo
€idog.

MNa autd 10 Adyo, n dnuioupyia content (dnNAadr TTEPIEXOPEVOU) OTTOTEAET
éva ammo Ta onpavTikoTEpa KopudTia Tng Digital marketing otparnyikng kéade
ETTIXEIPNONG, ETTIKEVTPWVOVTAG OAEG TIG EVEPYEIEG OTNV ETTITEUEN TOU OTOXOU,
TTou d¢ev gival GAAOG TTEpa aTTO TNV IKAVOTTOINCoNn/ €TTAUCN TWV AVAYKWY TWV
KatavoAwTwyv. O1 evEéPyEIEC QUTEG, PE Tn O€Ipd Toug, Ba odnyrnoouv oTnv
augnon Twv TTWANCEWY KAl CUVETTWG, OTNV avATITUEN TNG ETTIXEIPNONG.

Na Toug Tapatrdvw Adyoug, 10 Content marketing xpnoigotrolgital
TTAYKOOMIWG aTTd TIG TTIO PHEYAAEG KAl ETTITUXNMEVES ETTIXEIPNOEIG, MEXP! TIG TTIO
MIKPEG. 110 OUYKEKPIPEVA, UTTAPXOUV TPEIG KUPIol AGyOl yid TOUG OTTOioug
XPNOIUOTTOIEITAlI O TOOO HEYAAO BaBud. AuTEG gival oI auénuéves TTWANOEIG, TA
MEIWPEVA KOOTN KAl N OXEOon €UTTIOTOOUVNG TTOU QVATITUCOETAI UE TOUG
TTEAATEG.

AvetapTtnta, Aoimmdv, atrd TN hop@r) marketing TTou xpnoiyoTrolei n KAoe

ETMXeipnon, 1o TOIOTIKG content (TTEPIEXOUEVO) ATTOTEAEI TOV ONUAVTIKOTEPO

8 https://blog.wedia.gr/content-marketing-poliseis
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AiBo 0 o110i0g Ba XPNOIUOTTOINGEI KAl O& AANEG HOPPES KAl TEXVIKEG EQAPHOYEG
Tou digital marketing 61TTwg Ta social media, Google Ads, SEO KTA..

Emopévwg, 0 KUpIOG OTOXOG eival n TTPOCEAKUON VEWV TTEAATWV Kal yid
auTtév Tov AOyo, akoAouBeital To povréAdo Tou Content Marketing, T0 oT1T0IO
ATTOTEAEITAI ATTO TIG TTOPAKATW QPACEIS. 2TN TTPWTN PACN O OKOTTOG Yag gival
VO TTPOCEAKUCOUNE TOUG €V OUVAPEl HPEANOVTIKOUG MOG TTEAATEG HECW
eTaipikwv blog, dpBpwv 11 Bivieo Ta oTroia, OTTWG E€XEl TTapaTnEnOEi, €ival
IBIAITEPA ATTOTEAEOUATIKA, O Oxéon ME Ta UTTOAOITTA, KOBWG KeVTpiCouv Tnv
TTPOCOXN TOU KATAVOAWTH).

‘Emrema, n 0gUTEPN QACN XOPAKTNPICETAI ATTO TN GUAAOYH TWV TTPOCWTTIKWV
TTANPOPOPILV TWV ETTICKETTTWV UECW TwWV eBooks, webinars r} evnuEPWTIKWV
OeAtiwv (e-Newsletters). TéAog, n Tpitn @Aon XopakTnpifetal o1md TN
MEYAAUTEPN AAANAETTIOpaON TTOU €XEI aQvaTITUXOEI PUE TOUG ETTIOKETTTEG, N OTTOIA
odnyei 0TN TETAPTN Kal TEAEUTAIa QACN n OTToia €ival N YETATPOTT) TOU OTTAOU

ETTIOKETTTN O€ TTEAATN TNG ETAIPEIOG.

CONTENT MARKETING MODEL

Attract Contact More Request
Visitors Info Interaction A Proposal
*Blog Posts *E-Newsletter *Phone

*Articles *Webinars Consultations

*Web Content *eBooks *Assessments

*Videos *White Papers

Eixéva 6 Movtélo Content Marketing

Me autdv Tov TPOTTO Kal €QOCOV €XOUUE KOTAOTaAGEEl o€ TTOI0 ONGdA-
OTOXO aTTEUBUVONOOTE, TTPETTEI VO BECOUPE KAl TOUG OTOXOUG TOUG OTTOIOUG
BéAoupe va emTuxoupe. O1 KupidTEPOI €ival a) n auf¢non Tou TTOCOCTOU
EMOKEWIUOTNTAC TNG Io0TOOEAIDag/Blog piag etaipeiag, B) n amoékmon véwv
leads, y) aAA& kai n avaTTuén OX€0EwvV PE TOUG TTEAATEG, ME OKOTTO TV
EVNUEPWON AUTWYV OXETIKA JE Ta TTPOIOVTA 1) TIG UTTNPETIES TTOU BIABETOUNE KAl

TéAOG, ©) n au&¢non Tou reach ota péoa KOIVWVIKAG SIKTUWONG.
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O1 mmoikiAeg pop@ég Tou Content Marketing 6mmwg Bivreo, webinars, viogs,
épeuveg, apBpa, dnuookoTtrioelg, ebooks, memes, QwToypaPieg, Kal TTOANG
GAAa, OTTwG BAETTOUME TTAPAKATW, AVAAOya MPE TN owoTrh OIOXETEUON TOU
TTEPIEXOMEVOU KAl TN OWOTH €TTIAOYH KOIVOU PTTOPOUV VA dIAUOPPUICOUV IO
TTOAU KOAM €IKOVA yIa TNV ETAIPEIQ, N OTToIa PE TN O€IpA TNG Ba PTTOPETEl va

QVTATTOKPIBEI OTIG AVAYKEG TNG AYOPAS KAl VO AVATITUXOEI.

List of Content Formats

© How-to’s ® Helpful Application /Tool - ) QRA Session @ Palls

® Content Curation Opinion Post O Webinar © Podeasts

Case Studies @ White Papers (@ Guides @ Pinhoards

@) Charts/Graphs @ Vlog © Dictionary Photo Collage
Ebooks Videos @ “Dayinthe Life of" Post @ Original Research

@ Email Newsletters / Autoresponders Templates @ Infographics Press releases

@ Cartoons/Illustrations @ Surveys ® Interview @) Photos

& Book Summaries @ Slideshares @ Lists © Predictions

€9 Tool Reviews © Resources © Mind Maps @ User Generated Content
€D Giveaways D Quotes @ Meme & Company News

FAQs O Quizzes Online Game & Timelines

Eixova T owkiles Moppég tov Content Marketing

2¢ OAa Ta TTapaTTdvw oTnpifovtal kai Ta otadia Tou content marketing, mou
XwpidovTal o€ 3 miTeda. To TTPWTO KAl TTI0 ONPAVTIKO, OTTWG TTPOAVOPEPALE,
gival n CwoTh avayvwpion Tou Kolvou oTéxou TTou Bétouue. KabBioTaral
aTTaPaAiTNTN, AOITTOV, N CWOTH KATavONnon TwV BEPATWY TTOU EVOIOPEPOUV TO
KOIVO uag, Kabwg, etriong, kal n emiAuon k&tolou TTPoPAAUaTOS TOUG, HE
ATTWTEPO OKOTTO TN ONMIoUPYia TTPACAPUOCHEVOU TTEPIEXOUEVOU OTOXEUMUEVO
OTIG aAVAYKES Tou. H owaoTA avayvwpion Tou ayopacTIKoU Pag Kolvou gival TO
Baoikétepo oT1édio TOoUu Content Marketing yiari poévo péow autou 6Oa
KATa@EPOUUE va ONUIOUPYNOOUPE KATAAANAO TTEPIEXOUEVO, TTOU PBaacileTal
QTTOKAEIOTIKA OTA €VOIAPEPOVTA TOU KOIVOU Kal OXI oTnv €geidikeuon Tng
ETAIPEIOG POG.

To O&eutepo Kkal €€icou onuavtikd oTadlo €ival n  agioAdynon Tou
TTEPIEXOMEVOU TTOU €XOUME 1NON dnuioupynoel. Kpatwvtag AoITTOV apxeio Pe

OAa TO dNPOOCIEUPEVO UANIKO padi JE TO OTOIXEIOU TTOU TA OUVODEUOUY, OTTWG
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reactions oT1a social media, apBud leads TOU TIPAYMATOTTOINCAWE,
KATNYOPOTTOiNON MUE TA OTOIXEIA TWV €V OUVAMEI TTEAGTWV KTA., UTTOPOUUE va
TTpoBouUhE Ot DIOPOWTIKEG EVEPYEIEG Ol OTTOIEG Ba ATTOPEPOUV AKOUA TTIO
QATTOTEAEOUATIKO KAl ONUIOUPYIKO TTEPIEXOUEVO.

To T1piTo Kal TeAeuTtaio oTdAdIO atroTeAeiTal amd TN owoTr OloXETEUON
TTEPIEXOPEVOU OTO KOIVO TNV KATAAANAN oOTIyhr. AuTO duvnTIKA £XEl WG
atroTEAEOUA o1 TTEAATEG va ouvdeBouv e To brand pag, va yivel To Aeyduevo
engagement, To oToio Pe TN PorBeia Tng TEXVOAoyiag kal Twv social media,
MTTOPEI VO POIPACTOUV PE TOV KUKAO TOUG, ONPIOUPYWVTAG VAV OPYAVIKO Kal
OXI TTANPWPEVO TPOTTO TTPOBOANAG.

Me Aiya Adyia, n emtuxia piag Content Marketing otpartnyikng Baaciceral
oTa Tpia TTapatrdvw oTddia, Ta oTToia PE PIa owaoTr opydvwaon kai doun, Ba
€XOUV WG ATTOTEAEOHA TNV AUENON TNG ETTIKEWINOTATAG Tou site, aAAG Kal Tov

apiBud Twy leads. [14]

3.3.2 Social Media Platforms

H xprion Twv social media otnv €moxry Tou OIaVUOUME OTTOTEAEI
QVOTTOOTTOOTO KOMPATI TG KABNUEPIVOTATAG, TOOO TWV KATAVAAWTWY, 600 Kal
Twv E€mxeIpnocwyv. E@epav TNV €mmavaoTacn OTov TPOTIO TTPOCEVYIONG
KATaOVOAWTWY, OAAG Kal oTOV TPOTIO ETTIKOIVWVIAG METAEU TWV avOpwTITwyv
TTAYKOOWiwG. BAon oTamioTIKwy gpeuvwy, 3 oToug 5 diaBétel Aoyapiaoud oe
Karmolo amé tnv mAnBwpa TTAat@opuwyv Twv social media (Datareportal
2020)°. [15] Zuvettwg, dedopévou Tou uwnAou TTooooTou digioduang, aAAd Kal
TOU OUVEXWGS aUEaVONEVOU apIBUOU XpnoTwy, KaBioTaTal avaykaia n eTapiKA
TTAPOUTia, JE OKOTTO TNV EVNUEPWOTN KAl TIPOCEAKUC QUTWV.

e BdaBog xpovou, €xouv onuelwBei TTOAAEG TTpOOTTABEIEC SIOTUTTWONG
opIoMOU TOou Opou social media. Kpivetar Aommév Bepitdé va ava@EéPoule
OpIoPEVOUG aTTO auToug. Mia ekdoxn €ival 0TI WG HECA KOIVWVIKAG BIKTUWONG

opifovtal OAeg ol utinpecieg Tou PBacifovtal oto OladikTuo Kai divouv Tn

® https://datareportal.com/reports/digital-2020-
greece?fbclid=IwAR1FkeR1cnJiyB7XhUei7wxZJCvGK12vAIIBSOBwWCyKIylLsyuEVHhSelLWg
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duvaTtoTNTA OTOUG XPNOTEG, MEOW TWV TTPOPIA TOUG, VO CuvdEovTal Kal va
aAANAOETIOPOUV e AAAOUG XPNOTEG 1) OuadEeS aTépwy (Antoci, A. Sabatini, F
kal Sodini, M. 2010).[16] Mia GAAn ekdoxn atrd Toug Kaplan & Haenlein givai
OTI xapakTnpifouv Ta social media w¢ epappoyEég TG dEUTEPNG YEVIAG TOU
d1adiktuou (Web2.0), o1 otroieg divouv Tn duvatdtnTa dnuioupyiag, aAAd Kai
avtaAAaynig trepiexopévou (content) atrd Toug xproTeg. [17]

Mia TpiTn Kal TTOAU evdlagEpouca TTpoasyyion eival autry Twv Chu & Kim,
ol oTroiol opifouv Ta social media w¢ éva OUyXPOvo €idoG OIODIKTUAKNG
EVNUEPWONG, OTNV OTTOIA Ol XPOTEG €XOUV TNV dUVATOTNTA ETTIKOIVWVIAG KAl
aAAnAetTidpaong oe oxéon Pe Ta AdN KaBiEpwuEva PECA evnPEPWONG, OTTWG
TNAEOpacn, PAdIOPWVO, ePnUEPIdEC/TTEPIOdIKG, Ta OTTola dev divouv Tn
duvaToTNTA OTOUG TNAEBEATEG — AKPOATEG — AVAYVWOTEG VA TTAPOUV PEPOG OTN
dnuIoupyia Kal avaTrTugn Tou Trepiexouévou (content). [18]

2UVETTWG, Ta social media atoteAoUv  €va  gpyaAeio, TO OTTOIO
Xpnoigotrolgital yia Tn d1adoon Tou TTapayOuEVOU TTEPIEXOMEVOU, KOBWGS Kal
yio TNV €TMKOIVWVIO PETAEU TWV XPNOTWV. ZTNV TTOPAKATW €IKOVA @aiveTal
OO0 onuavTikn €ival n dicicduon Twv social media TTAYKOOWIWG, PE TA TTIO
o1adedopéva, PE TO UEYAAUTEPO TTOOOOTO XPNAONG TTAYKOOWIWG va gival 1O
Facebook, Instagram, Twitter & LinkedIn, ta oTmoia avaAuovtalr oTn

OUVEXEID.

SOCIAL MEDIA USE vs. TOTAL POPULATION BY REGION

THE NUMBER OF ACTIVE SOCIAL MEDIA USERS IN EACH REGION COMPARED TO REGARDLESS OF AGE
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Eixéva 8 [Toooato ypriong Social Media oe oyéon ue tov minboouo
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QoT1600, EKTOG aTTO TNV APECH ETTIKOIVWVIA TTOU TTPOCQPEPOUV WG UTTNPETIa
o€ ONOUG TOUG XPAOTEG, €ival Kal TTOAOG €AENG YIO TIG ETTIXEIPNOEIG Ol OTTOIEG
aglotrolouv 1o OIadIKTUO Kal Ta epyaAgia Twv social media yia va diagnuicouv
TNV ETTIXEIPNON TOUG, MECW TOU TTEPIEXOPEVOU TTOU £XOUV TTAPAYEI KAl €XOUV
TTPowoOnNoel oTIg v AOyw TTAATQOpuES. OAa autd aTTOOKOTTOUV OTnV augnon
Tou engagement Tou brand pag, To o1Toi0 Ba pETATPEWEI TOU ATTAOUG XPAOTEG
o€ TTEAATEG.

Omwg ava@épbnke kal TTapatrdvw, Ta ONUOQPIAECTEPA KOIVWVIKA PEOO
dIKTUwoNG (Social media) cival To Facebook, Instagram, Twitter & LinkedIn.
‘ET01, KABE €TTIXEIPNON, AvAAOya UE TO €i0OG TNG KAl TOV TPOTTO UE TOV OTTOIO
ETMAEYEl va TIPOWBACElI TO TIEPIEXOUEVO TNG, E€TTIAEYEl KATTOI ATTO TIG
TTapATTAvVW TTAATQOPUES. QOTOOO, O€ YEVIKEG YPAUUEG, Ol ETTIXEIPAOEIG TEIVOUV
va €Xouv TTapoucia o€ OAEG AUTEG, WOTE va PTTOPECOUV VA KAAUWoUV, 600 TO
OuvaTOV PEYAAUTEPO PACHA TOU ayopacTIKoU Koivou. Méow, Aoimrév, autwyv
TWV TTAATQOPUWY, Ol ETTIXEIPHOEIC TTPOWBOUV TO TTEPIEXOUEVO UE OKOTTO TNV
TTPOCEAKUON Kal dleUpuvon TNG BIASIKTUAKNG ETTIKOIVWVIOG JE TOUG dUVNTIKOUG
TTEAATEG.

2UhJQwva Pe Ta OoTaTIoTIKA Oecdouéva, otnv EANGda éxoupe 6,2 ekar.
EVEPYOUG XPAOTES Twv social media, o€ TTooooTd TTOU avaAoyei oto 59% TOU
OUVOAIKOU TTANBUOpOU. ZUyKpITIKG pe TOo 2019, onueiwBnke 5% augnon Ttrou
avTioTolxei o 295.000 véoug xproteg (Datareportal 2020). [15]

Mo avaAuTtikd, To Facebook, pye mévw amd 2 dioekaTtoupupia Pnviaioug
XPNOTEG TTAYKOOMIWG (e 58 Aetrtd péon nuepnola xpron) [19], ouvioTd éva
atrd Ta ONPAVTIKOTEPA Kal TTI0 ONUO@IAN KOIVWVIKA OiKTud, YEYOVOG TTOU TO
avadEIKVUEI WG TO ATTOAUTO £PYAAEIO TTPOCEAKUONG TWV KATAAANAWY XpNoTWYV,
ME BAon Tov KoIvoe oTdx0o atrod TIG €TIXeipnoeg. Me Baon Ta evdiagEépovTa Tou
eKAoToTE XPNOTN, OnuIoupyEiTal pia BAon oTnv OTToia n KABe emmiXeipnon,
ONMIOUPYWVTOG TNV KAPTTAVIA TNG, €TTIAEYEl KAl OIOXETEUEI PE QOQAAEIQ KAl
OlyoupId TO TTEPIEXOMEVO TNG. MAAIOTA, CUP@WVA PE TO OTATIOTIKA Ocdouéva,
T0 56% TWV KaToiKWV TNG EANGdAG d1aB£Tel TTpO@PIA OTNV £v AOyw TTAATPOPUA,

ME TO 95,7% auTwv va XpnolyoTrolei smartphone yia tn ouvdeor Toug. [15]
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‘Emrerma, 1o Instagram (pe mavw a1rd 800 ekatoupupia unviaioug XpHoTeG
Kal 53 AeTTd péOn nUEPAOIO XPON TIAYKOOMIwG) [19], €xel ONUEIWOEI
onuavTikrp dvodo Ta TeAeuTaia xpovia pe 3,3 EKATOPUUPIA XPOTEG, TTOCOOTO
TTou avaAoyei 010 36% Tou cuvoAikou TTAnBuopou TG EAAGDAG.[15] H ev
AOYyw TTAaT@OpPa akoAouBei pia dla@opeTIKA TTpootyyion amd 1o Facebook,
KaBwg €0TIAZETAI KUPIWG O€ ETTAYYEAMATIEG KAl ETTIXEIPNOEIG TTOU Baacifouv Tnv
ETTIKOIVWVIA TOUG OTNV €IKOVA/BivTEO.

2Tn ouvéxela, 1o Twitter (e avw ammd 330 ekaToupUpIa  PNVIaioug
XPNOTEG TTAYKOOUIWG) [19] atroteAei €va  onuavtikO €pyalEio yia TIG
ETTIXEIPNOEIG, Ol OTTOIEG MUTTOPOUV VA HETOPEPOUV YpPAyopa Kal dueca T
MNVUPOTA TOuG OTO KOIVO TOuG. AOYW TNG MIKPNG TTEPIEKTIKOTNTAG TWV AEEWV
TTOU EMITPETTEI N TTAATPOPMA, TA PNVUPATA TTOU ONUOCIEUOUV Ol ETTIXEIPAOEIG
gival oagry Kal TToAU oTtoxeupéva. Qotdoo, oe oxéon e Tn Oieioduon Tou
Facebook kai Tou Instagram, to Twitter ammoTeAei uOAIg To 7,3% TOu GUVOAIKOU
TTANBuUCoPOU, PE TO 64% QUTWV va TTPOTIMATAI KUPIWG atrd AvTpeg. [15]

KaTtaAnkTikd, 10 LinkedIn egival pia mTAat@épua, n oTroid, OuwG, £XEl
OIAPOPETIKO TTPOCAVATOAIOHO aTTd TIG UTTOAOITTEG, KABWG £0TIAZEI KUPIWG OTO
emayyeAuarikd Tpo@iA  Tou K&Be xprioTn/eTaipeiag. Méow auTtng, ol
xpnorteg/etaipeieg (o1 otroiol/eg utrepPaivouv Ta 200 ekaToppUpIa UNVIAIWG)
[19] éxouv Tnv OduvardétnTa va aAAnhoemidpdoouv  pe  AAANoug/eg
dnuIoupywvTag TreEPIEXOMEVO, KaBWGS Kal va avalntrioouv Béon epyaciag A
OKOUa Kal va TTpoknpuéouv véa. ‘Eva atmd Ta onUavTIKOTEPA XOPAKTNPIOTIKA
Tou €ival n duvaTtdTNTa TTOU £XOUV 01 XPHOTEG va TTPORAAOUV TIG EEEIDIKEUNEVEG
YVWOEIG Kal OeEIOTNTEC TTOU £XOUV AVATTITUEEI Kal TTapAAANAQ va PTTOpOoUV va
AGBouv Tnv umrooTApiEn/evioxuon autwv HPECw Tou endorcement TTOU
MTTOPOUV va KAvouv dAAol 0g autous. H  ouykekpigévn  TTAQT@OOpUA
xpnoigotroigital amdé 10 18% TOU OUvOAIKOU TTANBuopou, dnAadn atd 1,6

gKaTOoPUpIa XprioTeg. 10 [15]

10 https://www.broadbandsearch.net/blog/average-daily-time-on-social-media#post-
navigation-
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3.3.3 Google Ads

O1 duvatdTtnteg Tou digital marketing kal TNG IVTEPVETIKAG dla@ripiong ogv
TTEPIOPICETAl HOVO OTIC TTAATQOPUES TIG OTTOIEG avaPEPAUE TTApaTTAvw. ETOl,
Oev MPTTOPOUPE va pNv ava@epboupe oTn PEYAAUTEPN ETAIPEia €UPEONG
TTANPOQOPIWYV Kal OxI MOvo, Tn YyVwoTA o€ 0Aoug pag Google, n otoia €xel
QVATTTUEEI TEXVIKEG KAl EPYAAgia TTOU oUPBAAOUV OTn OUVOAIKA avAaTTTuén Twv
ETTIXEIPAOEWV.

To Google Ads [20], Aoimdv, divel Tn duvatdTNTA OTIG ETTIXEIPNOEIS VA
TTPowOOUV Ta TTPOIOVTA A UTTNPETIEG TOUG WE:

e Tig KauTtTavieg avalntnong, dnAadrn Tig search campaign péow text ads

e Tig kauTtravieg AiKTUOU TTPOBOAAG dnAadr To Google Display Network

e Tig KauTTAvIEG TTPOROANG Bivieo 01O YyWwoTd 0€ OAoUG pag You Tube

O1mrwg kai oTig TTpoava@epOeioeg TTAATQOPPES, TO TTAEOVEKTNUA TTPOBOAAS
kai otnv Google Ads eivai n duvatdtnta oOTOXEUPEVNG TIPOPOAAG o€
OUYKEKPIUEVA KOIVA, PE BAon TOUuG eKAOTOTE OTOXOUG Kal aVAYKESG TNG KABE

ETTIXEIPNONG.

H kaTtnyopiotroinon Twv Kolvwy yivetal Je BAon KATToIa KPITAPIO TA OTToIa
givau:

1) Anpoypa@ikd: ®UAo Kal nAIKia

2) Evdiagépovra: O aAyopiBuog tng Google éxel Tn duvardtnta va
avalnTtd 1o I0TOPIKO TrEPINYNONG o€ sites kal avalnTAoeig Tou KABe
XPNoTn kal va 1o Tafivouei o€ yia Aiota, pe Bdaon ta evdiagépovta. H
AioTa auTtr €ival atmroAUTWS QVTITTPOCWTTEUTIKI, KABWGS AVAVEWVETAI O€
TOKTA XPOVIKA dIaoTruaTa.

3) Ogpatikn Twyv Site: H otdéxeuon €dw yivetal ye Baon Ta site, Ta otroia

€XOUV MIO OUYKEKPIYEVN BEPATIKN, yia TTapAdelyua av TreEPINyoUUacTE
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4)

5)

6)

7

o¢ éva site pe TTEPIEXOUEVO auToKivnTa, va TTPoRAAAovTal dIaPNUICEIG
EAAOTIKWV K.O.K.

Contextual: Mia GAAn kaivotopa duvatoTnta TTPOROANG eival n €ENG:
otTav ol xpnoteg dlaBalouv apbpa, evrotriCovtal o1 AEEEIG KAEIBIA aTTd
TOV TiTAO 1 TO TIEPIEXOPEVO TOUG KOl QUTOMATWG TTpoBaAAovTal
dIa@NMICEIG TTOU CUOXETICOVTAI JE TTPOIOVTA ) UTTNPECIEG TWV EKAOTOTE
ETAIPEIWV.

lewypagiky ZXtoxeuon (Geolocation): Aivetar n  duvarotnta
YEWYPAPIKNG OTOXEUONG OUYKEKPIMEVWYV  TTEPIOXWV VI  BEATIOTA
armmoteAéoparta. MNa Tapddelyua, o€ éva euTTOPIKO KEVTPO TNG ABAvaG,
Oev XpeIAdeTal va TPEEEI KAUTTAVIA N oTToia Ba TTPORAAAETAI OE XPrOTES
o€ OAn Tnv EAANGSa. Epdoov n £€6pa Tou gival 0€ CUYKEKPIUEVN TTEPIOXN,
diveTal n €TTIAOY OTOXEUONG AKOUA KOl OE XIAIOPETPIKN OKTiVa ATTO TV
TOTTOBETIia TNG ETTIXEIPNONG.

Data Targeting (ZTéxeuon koivou): Oi dila@nuicEIC PTTOPOUV VO
EMQAVIOTOUV Kal a1t Ta cookies Tou €KAOTOTE XPrOTn, £KTOG, dNAadH,
amdé 1N OeuaTtiky Twv site. MNa TTapddeiyua, av KATTOI0¢ XPAOTNS
ETMIOKEPONKE QPXIKA TNV 10TOCEAIDA MIAG ETTIXEIPNONG TTAPAYWYNAS
OIKIOKWY OCUOKEUWYV, PTTOPEI va TOU EPQPAVIOTEI dla@AMIoN aTTO QUTAV
TNV ETAIPEIQ, AKOUA KAl av ETTEma €MIOKEPOOUV site TagIBIWTIKOU
TTPAKTOPEIOU.

Retargeting (Emavaotoxeuon): MOAIG 170 2% Twv ETTIOKETTTWV
TTpofaivel o€ olkovouikA ouvaAAayry. INa autév Tov Adyo, To retargeting
EXEl WG 0TOXO va etTavagépel To uttéAoimTo 98% kal va TTpofei otnv
ayopd KATTOIOU TIPOIOVTOG TTou €xel non ociel evdiagépov. AuTo
ETTITUYXAVETAI PE TNV TOTTOBETNON €vOG cookie OTOV UTTOAOYIOTH TOU
mOavou TTEAATN. XpNnoIJoTTolwvTag, Aoimmdv, auThiv Tnv TTAnpogopia,
OTO MEANOV UTTOPOUV VO TOU EUQPAVIOOUV OTOXEUUEVES OIOPNUIOEIC,

aug¢avovtag Tn duvatétnta TTwAnong. AkOun, €ival Kal €vag KaAog
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TPOTTOG va emavacuvdebouv ol bavoi TTeAdTeg ye 1o brand, epdoov

Exel avaTTTuyOei NON Wi oxéon PETACU Toug. 1t [21]

Google Search Campaign

To Search Campaign péow text ads, o1 kautévieg avalrntnong ota
eANVIKA gival o1 dlapnuicelg TTou €xouv TN Jopen Kelwévou. Mo avaAuTikd, n
Google divel TN duvaTdTNTA OTIG ETTIXEIPAOEIG VA 0PICOUV TIG AEEEIG - KAEIDIA YIa
TO TTPOIGV 1) TNV UTTNPECIA TTOU TTPOCPEPOUV, UE ATTOTEAECHUO va eugavifovTal
avagnTtnong ™mg.

oTnVv KopuQpn TwvV ATTOTEAECUATWYV

Lli-: sell your car & “

Web Shapping Imasges Maps T Borg = Soqarch locls

Al 311,000,000 rosults (045 Seconds) /

We Buy Your Car-2 Hours - WeBuyCars.com
www. wobuycars.com/SellYourCar = (BT7) 924-2578

Wa Coma To Your Home Or Offici, Lk Maw, Wiacked Or Mot Running

#1 Onding Car Buyor - Colebrating Our 35th Year - Lip To S100.000

A+ Rnting — Bottor Business Buroau
Soe What Vehiclos W Buy Wiy Seil bo WoBuyCars.com
Livan Chait With A Buryer FAQs

Sell Your Car Today - We Buy Cars Up To $100,000
www.cashdusedcars.com/Sell-Your-Car = (B00) S46-TT00

4.7 % ¥ & & & rating for cashdusedcin, com

Freo Offer! Sell Your Car for Cash

W Coma To You Fast - Froe Car Approisats - Wo Do All DMWY Papbiwonk

Wa Coma To You - Sell Your Car - Wo Pay $50 to $100,000 - Subsmit Car Frea

How To Sell A Car - Sell Your Car - Kelley Blue Book
ww.hbh.mrnfnll-wurtcan' v K ':'!',' Blue Bogk ~

Sell Your Car For Cash
www . cashforcars 1hr.oom' =

(714) 650-1345

Any Maka, Asy Model. Any Condition!
Frea Tow Away, Same Day Sondoo

Sell a Used Car Today.
www. cashiorcars.com/ =

(B0D) 485.2242

Sell @ Car Fast with Cash for Cars

Call Now bor pn Instant Offor

Sell Your Car & Get Cash

www. grogncashdcars. comFroeeluctes =
Wa Pay Top Dolar. Froe Cuobis.

Cash For All Makos & Modols

Ewcéva 9 IMopdderyua Google Search diapripuonc

GDN (Google Display Network)

Mia a11é TIG TTI0 OI100E€OOUEVEG DUVATOTNTEG VIO IVTEPVETIKN OIAQrUIOT TTOU
mapéxetal améd v TAatedpua NG Google civar To GDNY? (Google Display
Network), TO oOT0i0 OUCIOOTIKA TIPOO@EPEl T duvaTOTNTA  TTPOROANG

S1Ia@NMICTIKWY PNVUMATwy o€ dldgopa site, Xwpic va €xel eTEABEl KATTOIO

1 https://webone.gr/google-display-network/
12 https://support.google.com/google-ads/answer/2404190?hl=en
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EMKOIVWVIa A oup@wvia pe autd. O TpdTTOG TTPOROANG YiveTal KUPiwG HE
banners, otarikd i un, oe didpopeg diaotdoelg (300x20, 728x90, 300x600,
320x100 & 320x50 k.a.) yia KivnTéG ouokeuég/tablet i desktop.

Reach customers EE=NNNE
on the web and
In apps — across

devices. I

« o e
Google Ads display ads appear on over two million Paul's Pottery
websites and in over 650,000 apps, so your ad can Fine Handmade Ceramics ‘

s i

show up wherever your audience is.

Ewxova 10 Iopaderyua GDN oiopniuong

2€ MIa dIa@NUICTIKA KauTravia, Aormrév, otTrwg eival To GDN, €xoupe Tn
duvatoTnTa va €MAEEOUNE OAQ Ta KPITHAPIA TTOU AVAQEPAUE TTAPATTAVW i va
ouvdudooupe opiopéva amd autd. Emiong, pag divetar n duvardtnta

TTPoROANG ue banner kal oto YouTube, pyéow Tou GDN.

Google Ads Display Network

.@ .. ..@
™ - &

Eixova 11 Hopdderyua infographic GDN diapiuuong
KaTtaAnkTtikd, 10 Google Display Network duvatalr va XpnoigoTrolgital

KUpiwg yia Tnv TTpowBnon tpooc@opwy atrd site 1mou diabétouv e-shop,

KaBwg Kal yia TNV auénon Tou brand awareness (avayvwpIoINOTNTAG) AUTWV.
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AikTuo lNpopoAng oto YouTube

2Tn ouvéxela, To You Tube, ye Tn ocipd Tou, atroTeEAE Evav atrd Toug TTIo
ONUOWIAEIG 10TOTOTTOUG TTAYKOOUIwG, META Tn Google. H tTAnpo@opia Twv
Bivieo TmpoTiydtal atmd TOug KATAVOAWTEG, OI0TI €xel atmmodelxBei 611 o
ouvOUAOUOG €IKOVAG KAl AXOU OTTOTUTTWVETAI KAAUTEPA OTN CUVEIdNON TWV
TTEAATWV.

Mo avaAuTikd, o1 KaUTTAvIEG auTéG TTEpIAapBavouy diagnuioelg Bivreo (pre-
roll) didpkelag 6 kal TTapATTAvVW SEUTEPOAETTTWY TA OTTOI TTPORAAAOVTOI TTPIV )
Katd TNV dIAPKEIQ TTOPAKOAOUONONG TOU ETTIBUPNTOU TTEPIEXONEVOU BiVTEOD.

Me Tnv TTpoBOA aQuTr, Ol ETIXEIPNOEIS €Xouv Tnv duvatdTnTa Vva
TTPOCEAKUOOUV VEOUG TTEAATEG TTAPOTPUVOVTAG TOUG, €iTE va avalnTrijoouv TNV
I0TOOEAIOO TOUG TTPOKEINEVOU VA PABOUV TTEPICOOTEPES TTANPOPOPIES VIO T
TTPOIOVTA/UTINPECIEG TOUG, €iTE va TOug OeAedoouv va TTapakoAoubricouv
TEPIOOOTEPA  PBiVvIEO TNG  ETIXEipNONG, ME OKOTO TNV  auénon Tng

avayvwpioiuétntag NG (Brand Awareness).

Yﬂll Q Uplosd | &+

g The Under Amour SpeedForm™ Apollo by Urder Amout

DASANI™ Water Enhancers

Ad #1: Pre-roll
video

7 Friends You Shouldn't Feel Bad
Dumping

Regular People Try Pinterest Projects

Cheap Beer Reviewed By A Wine Expert

Top 10 Scier acks

- rco Experiments/H
i BuzzFeedYeliow . 225170 Compilation Of The Month
Re —a |

Eixova 12 Topdderyua YouTube Pre-roll diapiuuong
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You TD

Exova. 13 Toapdoetyua YouTube banner oropnuions

MAgovekThpara GoogleAds

MNa va gipaoTe o€ BEON va ATTOKTAOOUME PIa OAIKN €IKOVA Twv dUVATOTHTWY
TTou pag divel A Google, yéow TnNG Google Ads, cival atrapaitnTo va yivel pia

ava@opd ota BaciKG TTAEOVEKTAATA TNG, TA OTTOIa AKOAOUBOUV OTn CUVEXEIQ.

e Ymrapg¢n duvatdtnTag TTapaywyns diadpaoTIKWV dla@nuicewy €IKOVAG,
KeIuEVou Kal Bivreo

e 2TOXEUMEVN TOTTOBETNON TWV dIOPNUICEWY O€ IOTOOENIDEG, OXETIKEG HE
TA TTPOIOVTA | TNG UTTNPETIES

e ETmavaotdxeuon XpnoTwyv TTou €xouv Oeigel non evdiagEépov yia Ta
TTPOIOVTA N TIG UTTNPETIES

e Apeon diaxeipion  kKal - TTANPENG  €AEyXOG  TOUu  JIA@PNMIOTIKOU
TTPOUTTOAOYICHOU KAl TWV SIAQNUICTIKWY KAPTTAVIWY

e Aueon TapakoAouBnon kal gETPnon TNG atrédoons Twv dIOPNUICTIKWY
KAUTTAVIWV, HECW KWOIKA PMETATPOTTWY KAl OTATIOTIKWY AVAAUCEWV

e KaBopioudg nuéEPAg Kal wpag TTPoROANG Twv dlaPnuicewy

e AuvatétnTa peiwong Tou dIAPNUICTIKOU KOOTOUC Kal auénon Twv

TTWANCEWYV, JEoW BIapopwyV epyaleiwv BEATIOTOTTOINONG
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e Xpéwon pévo OTnV TTEPITITWON TTOU 01 TTIBAVOoi KATAVOAWTEG KAVOUV

KAIK oTnv diagnuion (ppc=pay per click)? [22]

3.3.4 Programmatic

Nodyw Tng augnuévng xpnong Tou OIadIKTUOU, QVOTITUXONKE MIa VEQ
TEXVOAOYia, n oTroia aTroTeAei PeyAAn KaivoTopia oTtov Topéa Tou Digital
Marketing. lMpdkeral yia 10 programmatic buying 1o oTroio £xel Qépel TNV
ETTAVACTOON OTO TPOTTO PE TOV OTTOI0 AyopPAZeTal IAPNUIOTIKOG XWPOG ATTO TIG
I0TOOEAIDEG.

EidikéTepa, TO programmatic buying'* eivar éva €dkd oxedlaouévo
AOYIOMIKO, TO OTI0i0  auTopaToTrolEl TNV ayopd, ToTToBéTnoNn  KaI
BeATioTOoTTOINON TWV dlOPNUICEWY TWV ETTIXEIPNOEWY. AUTO TO KATOPOWVEI
xpnoigotroiwvTag TexvoAloyieg Al (Artificial Intelligence) kair Machine learning.
To programmatic buying oxedidoTnKE yia va augioel TNV atrodoTIKOTNTA KAl TN
dla@dveia, TOOO yia Toug Odla@nuiouevoug, 600 Kal yia TOUG €KOOTEG
(publishers).

210 TTOPEABSY, TO programmatic bying ATav dIABE0INO POVO yia TTEAATEG
TTou €ixav Tn duvartotnta va Oiabéocouv peydAa xpnuatikd TTood yia va
diapnuioTouv. QoTdéoo, Pe TNV avatTuén dla@oépwy self service epyaAeiwy,
MIKPOTEPEG ETTIXEIPAOEIS €XOouV TTAéOV T duvaTOTNTA TTPOCPRACNG O QUTA TNV
TEXVOAOYIQ, WOTE VA MPTTOPECOUV VA QVTAYWVIOTOUV 10GEIa Ta PEYOAUTEPQ
brands, xwpig va xpeidlovTtal evOIAUETOUG.

Mwg, opwg, Aeiroupyei auth n diadikacia; O1 dia@nuIlouevol dlaBETouv Pia
TAaT@Opua TTou ovoudletalr DSP (Demand-side platform), n otroia BonBdel
oTNV AuTOMATOTIOINUEVN ayopd Odla@nMIOTIKOU Xwpou atd T1a site otnv

KaAuTepn duvarr TIUA.

13 https://www.digital-
artworks.gr/%CE%B4%CE%B9%CE%B1%CF%86%CE%AE%CE%BC%CE%BI%CF%83%CE%B
7-%CF%83%CF%84%CE%BF-%CE%B4%CE%AF%CE%BA%CF%84%CF%85%CE%BF-
%CE%B5%CE%BC%CF%86%CE%AC%CE%BD%CE%B9%CF%83%CE%B7%CF%82-
%CF%84%CE%B7%CF%82-google/

14 https://www.match2one.com/blog/what-is-programmatic-advertising/
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Ao v TAeupd TOoug, Ta sites (publishers) diaBéTouv pia avtioToixn
TAATQOPUA, eTTovopalopevn ws SSP (Supply-side platform), n otroia BonBdcl
va TTwAOUV QuTOUATOTTOINUEVA TOV OIA@NUICTIKO TOUG XWPO OTn MEYIOTN
ouvarn TiuA.

OucoIa0TIKA, TTPOKEITAI YIA Jia dNUOTTPACia o€ TTPAYMATIKO Xpovo (real time
bidding), n otroia yia va putropéoel va TTpayhaToTroindei, Xpelddetal Tn Bondeia
Twv Ad exchange TAaT@opuwy. AUTEG TTPAYUATOTIOIOUV AUTOUATA TNV
ayopattwAnoia diapnuicewyv Kal d1apnUIoTIKOU Xwpou, dnAadr Asiroupyouv

w¢ peoddovteg peTagu Tou DSP kai Tou SSP.

? sPacE Cree
. 19.:0.0.0
ol [ [ [ ]
. = YL ¥y
] ARA AAR

'WEB VISITOR AVAILABLE BID EVALUATION OF BIDDERS REAL TIME AUCTION
(advertisers)

WINNER
AD

WINNING BIDDER AD DISPLAYED

Ewxéva 14 Tpomog Asitovpyiog Programmatic

O1 mAaT@déppeG ad exchange, dnAadn Bpiokovtal petagu Twv DSP kai SSP

i) ot

PUBLISHER / SUPPLIER BRAND / ADVERTISER

Eixoéva 15 Tpomog ovvdeang DSP-SSP whotpopucdv

QoT1600, yia va UTTopEcouV Ol TTAATPOPUES va aloTTOINCOUV OTO HEYIOTO
OAa Ta TTAcovekTAUATA TOu programmatic bying kai va €xouv Tn BEATIOTN
a1TOdO0TIKOTNTA, OXETIKA WE TIC dla@nuiceic TTou Ba TTPETTEl va «oepRipouv»
oTov KABe XpAoTn, Ba TpPETEl YE KATTOIO TPOTTO va Aapfdvouv Tnv
TTAnpo@opia. Autdv TOov poAo avaAauBaver n TAateopua DMP  (Data
Management Platform), n otmoia ouAAéyel kai ammoBnkevel OIAPOPES
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TTANPOPOPIES YIa Tov KABe XproTn (cookies, data K.A.1T.). ZUVETTWG, TTPETTEl va

gival Gppnkta ouvdedeuévn Pe TNV TTAaTPOpUa DSP.

Ewxova 16 Tporog avvoeans DMP ue SSP

Ek1ég, 6uwg, amdé 10 RTB (real time bidding), utrdpxouv dAAeg dUO
KaTnyopieg programmatic.
1) To direct programmatic péow piag Rén TTpoypapuatiouévng TiNAG (fixed
price), TapEXEl OTOUG TTEAATEG OUYKEKPIMEVO  aplBud  Bedoewv
(impressions) o€ KATTOIQ Sites ,XPNOIYOTTOIWVTAS oUVHBWS GAAQ premium

formats pe peyaAuTtepn aATTOTEAECUATIKOTNTA.

2) Kai 1o Private exchange Buying 10 OT10i0 aTTOTEAEI YIO TTIO TTPOCWTTIKA
ouvepyaoia heTagU Twv dlaenuICOueEVWY Kal Twv publishers. O1 TeAeuTaiol
TTAPEXOUV OUYKEKPIMEVO XWPO OIOPAPIONG O€ OUYKEKPIMEVOUG TTEAATEG,
voTtepa atmmd TTPOOKANON TTOU TOUG KAvVOouv. 2TnV ouadia, ¢emepvda TG ad
exchange TAat@opueg kal TRV 0An RTB diadikacia, €éxovrag Opwg TTpo-

SIaTTPAYUATEUTEI TOU OPOUG TG CUNQWVIAG. [23]

Otmrwg kar otnv Google Ads, €101 Kal 0TO programmatic, pag Siveral pia
TANBwpPa  EMAOYWV VYIO TIIO OUYKEKPIMEVN OTOXEUON ME  KOAUTEPQ
ammoteAéoparta. lMapatrdvw avaAuoape T otoxeuon, avdloya pe 1) 710
onuoypa@ikd, 2) ta evdla@épovta, 3) Tn Bepatik Twv site, 4) TIG AECEIC -
KA€1d1d (contextual), 5) Tn yewypa@ikry otdxeuon (geolocation), 6) 10 data
targeting (audience targeting) kai 7) To Retargeting (erTavactoxeuon).

O1 idieg emAoyég oTOxeuong, Aoimmdv, cival  dlaBéoIyeG  Kal  OTO

programmatic, akoAouBoupueveg, QuUOIKE, attd avaAuTikG report Twv €KACTOTE
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KAUTTAVIWY, YIO TV TTOPAKOAOUONON TwV OTTOTEAECHATWY TWV dlaPnUicEWY,

KAvovTag aAAayEG OTTOU KPIVETAI ATTAPAITNTO.

Me Baon OAeg aUTEG TIG OpoIOTNTEG PETALU TNG Google Ads kail Tou DSP Tou
programmatic®®, TTpoKUTITEl Yia eUAoyn €pWTNON N oTroia gival av TTPOKEITal
yla dUo idleg TTAaTQOpuEGS. Texvikd val, n Google Ads €ival TUTTOG TTAATQOPHOG
DSP, aAAG ue n Ik TNG AioTa site. MNapdAo 1Tou To GDN £xel Tpdoacn oOTIg
TTEPIOCOTEPES I0TOOEAIDEG TTAYKOOMIWG, UTTAPYXOUV KaIl KATTOIEG TTOU OEV £XEI,
OTTWG yia TTapdadelypa 1o Facebook. Qotdo0, £vag dla@nuICOPEVOS ETTIOILKEI
va €xel 600 10 duvaTtdv peyaAuTtepn o€ TTARBoG AioTa site yia va Ptropécel va
QUENOEI TIG TTIBAVOTNTEG VA £XEI KATTOIA ETTIKEPDI) TOTTOBETNON. [24]

Me yvwpuova 6Aa ta TTapatravw, Aoimmév, diagaiveral 0TI n dla@priuion NEow
programmatic pOvo  ETIKEPONG uTTopei  va  gival, TO6OO0 Yy  TOUG
dla@nuiIfouevoug, 600 Kal yia Toug publishers, kAT TTou aTTOdEIKVUETAI KT ATTO
Ta OTATIOTIKA oToIxeia ouvoAIKNG datravng yia 10 2019. O1 datrdveg auTég
¢pracav T1a 106 Odioekatoupupia  OOAdpia, ME TTEpAITéPW auvgénon va
mpoBAéeTal yia 1o 2020/2021, pe Ta TTOOA va ayyiCouv Ta 127/147

dlogkaTopuUpla avtioToixa.® [25]

15 https://www.grow-digital.gr/programmatic-advertising-marketing-
buying/?fbclid=IwAR3v8cA4BFnj3vlil5pBuJHztSd56 PCI3bGPJ5AEHGWmM4619eKTOTzKKidM
Bhttps:/www.statista.com/statistics/275806/programmatic-spending-worldwide/
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Global programmatié adveftising spending from 2019 to 2021
(in billion U.S. dollars)

175

spending in billion U.5. dollrs
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© Statista 2020

Ewcova 1T Aicypopyua extiunong exévovong aro Programmatic 2020-2021

3.3.5 Other tools and techniques

‘Exovtag TTpofei o€ pia mpwTtn BewpnTiK avaAuon PE Ta TMO BACIKA
epyaleia Tou digital marketing, Ba TTpoxwpENOOUNE OE PIa ava@opd o€ KATTOIN
GAAa epyaleia kal TEXVIKEG TTOU OUUPBAAAOUV Kal auTéG oTnv avamTuén Tng
KAaOe emixeipnong. To Aeydpevo Search Engine Optimization (SEO) kai 1o E-
mail/ Influencer Marketing €ival 10 €TTiKEVTpO avAaAuong Tou TTapPOVTOG

UTTOKEPOAQiou.

Search Engine Optimization (SEO)

H BeAtioTotroinon pnxavwv avalntnong, 1o Aeyouevo SEOY, eival n
diadikacia BeATioTOTTOINONG BIAPOPWY TTAPAYOVTWY MIOG 1I0TOOENIdAG, ME
oTOX0 TNV 000 Ouvatd uwnAdTEPN KATATAEN OTIC MNXavéS avalnTnong.
‘ExovTag, Aommov, €va OTTOTEAECUATIKO KAl AEITOUPYIKO SeO0, ETTITUYXAVEI HIa

emxeipnon va €xel peyoAutepo traffic (emokewipdtnTa) oto site tng amo

7 https://www.lyfemarketing.com/blog/what-is-seo-and-how-it-works/
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OPYQVIKA Kal PN TTANPpWHEVA KAIK, JEIWVOVTAG JE QUTOV TOV TPOTTO TO KOOTOG
NG dlagpruiong.[26]

2UVETTWG, O UNXAVEG avalnTnong KaAAoUVTal va TTAPEXOUV OXI JOVO uWwnAn
TTOIOTNTA OTOUG XPNOTEG TOUG, OAAG KAl TTANPOQOPIEG OXETIKEG ME QUTO TTOU
waxvouv. Na va 1o mTUXouV, AOITTOV, auTd, £XOUV avaTITUEEl PIa TEXVOAOYIQ,
N OTTOoia PTTOPEI VO OKaVAPEI 0€ TTOAU JIKPO XPOVIKO didoThpa (nano seconds)
OIAPOPES 1I0TOOENIDEG, HE PACN KATTOIO CUYKEKPIUEVO BEUA | AEEEIG- KAEIDIA
(key words), auoiBovtag Teg OTIG UWPNAOTEPEG BECEIC. AUTO €XEI WG OUVETTEIN
va augaveral n 6éaon (visibility), 6TTwg Kal TO TTOCOOTO TTPOCEYYIONG VEWV
TTEAATWV.

H owoTth emAoy Twv key-words Ta otroia mTeplypd@ouv Kal oxXeTiCovTtal
0600 TO duvaTdV KOAUTEPA WE TA TTPOIOVTA A TIG UTTNPECIEG TNG ETTIXEIPNONG
gival eCAIPETIKA ONUAvTIKA, KABwG odnyei oTnv KAAUTEPN ATTOTEAECUATIKOTNTA

EMPAVIONG TNG 1I0TO0ENIDOG 0€ UPNAOTEPES BETEIC.

S

VISIBILITY What is SEO?
! The process of

—

SALES
PR /
Eixéva 18 Search Engine Optimization'®

YTrdpxel, OpwG, £vag TTOAU onuavTiKog TTapdyovtag TTou emrnpeddlel o SEO
Kal dgv gival GAAOG atrd TO dnuooieupévo content TG KABE EeTTIXEiPNONG.
EmegnynuaTikd, 600 TTIO TTOIOTIKO KOl OXETIKO €ival TO TTEPIEXOUEVO, TOOO
KaAUTepn Kal n B€éon 1Tou Ba AdBel n 1Io0Too€Aida OTIGC puNXaveég avalitnong.
MapdAAnAa, 600 TTIO ATTOTEAECUATIKO €ival TO TTEPIEXOPEVO TNG I0TOCEAIDQG,
T600 O TTBaVO €ival 01 ETTIOKETTTEG va €TTEVOUOUV TTEPIOOOTEPO XPOVO OEF
QuThV, KaBWG Kail va TTpooulv o€ ayopd KATTOIOU TTPOIOVTOC ) UTThPETiag.

2T OUVEXEID, OTTWG EXOUME ava@épel Kal OoTo UuTtoke@AAaio 3.3.1, n

onuioupyia content atroteAei TO OTTOUDQIOTEPO ONUEIO OTPATNYIKAG MIX
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emyeipnong. O1 didgopes popeég Tou Content Marketing, 6mmwg Bivreo,
webinars, vlogs, £peuveg, AapBpa, ONUOOKOTTAOEIS, ebooks, memes KTA.,
MTTOPOUV VA CUVEICQEPOUV KOl VO BEATIWOOUV TNV KATATOEN OTIG PNXAVEG
avadnTnong. AvavewvovTtag, Aoirdv, To content o€ TaOKTA Xpovikd dlaoThRuaTta,
n €MIXEiPNON Kata@épvel va dloTnPAOoEl TRV KATATAEN TNG 1 aKOUA Kal va Tn
BeATiwoEl.[26]

Eixéva 19 SEO infographic

Email Marketing

Mia &AANn popon Tou digital marketing €ival To email marketing, n omoia av
Kal emmepaocuévn, €ival Akpwg atmodoTIK. ZUPQWVA HPE €PEUVA TTOU EXEI
dle¢ayBei o Tavw atmmd 200 marketers, 10 73% autwv dnAwvel OTI TO email
marketing aTToTeAEl TOV TTPWTOTTOPO OE OXEON UE TOU UTTOAOITTOUG POPEIG, O€
EMOTPOQN dlapnUIOTIKAG e€mévduong, To0 Aeyouevo ROl (Return  of
Investment).

OucIaoTIKA, TTPOKEITAI YIa TNV YN@IAKr €KdOOoN TNG YVWOTHSG o€ OAOUG pag
aAnAoypa@iact®, aAAd o€ TTI0 TTPOCWTTOTTOINUEVN HOP®H HE TTIO DIa-OpacTIKA
MnvOuoTa, Pivieo kKal €IKOveS. Avti, dnAadr, va OTEAVOUMPE EVNUEPWTIKA
QUAAGDIA 1] KOUTTOVIO OTOUG TTEAATEG UAG, TOUG EVNUEPWVOUNE HEOW email. Me
QUTOV TOV TPOTTO, €XOUME TO TTAEOVEKTNUA VA €XOUME METPACINA AVAAUTIKA
OTOIXEIa aTTO TIC EVEPYEIEG TTOU €KavaV, OTTWG yia TTapadelyua moéool dvoitav
kal didBacav Ta email, TToI0 NUEPOUNVIa KAl wpa, KaBWG Kal TTou ékavav KAIK.

‘Exovrag, Aoimmov, OAn  authAv TNV TTANPo@OpPNnOon,  MTTOPOUME  va

19 https://www.emailsystem.app/ti-ine-to-email-marketing/
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TTPOCAPUOLOUNE KABE POPA TO ETTIKEIUEVO PAVUPA KAVOVTAG TO TTIO EAKUCTIKO

yia T BEATIOTOTTOINCN TWV ATTOTEAECUATWY TWV EKACTOTE KAUTTAVIWYV.

Ewcova 20 Email Marketing

OAeg o1 evépyeleg oto marketing, evdexopévwg, €Xouv WG OTOXO TNV
TTPOCEAKUCN TTIBAVWYV TTEAATWYV, PE ATTWTEPO OKOTTO TNV TTWANCH. 210 email
marketing PTTOPOUMPE VO QvATITUEOUHE TTEPAITEPW OXECEIGC ME TOUG TTEAATEG
MOG, XWPIC atmmwTEPO OKOTTO TNV EUTTOPIK OUVoAAayr. AuTO uTTopEi va
KataoTei duvaTd PE TOUG TTAPAKATW TPOTTOUG:
e ¢&iTe YEOW TNG CUUTTANPWONG €vOG €pwTNPATOAOYiOU, OTO OTToi0 Ba
AauBAavoupe TTANPOYOPIEC XPAOIKES VIO QUTA TTOU TOUG OPECOUV

e ¢&iTe HEOW PIAG ATTANG EVNUEPWONG VIO TA VEQ POG TTPOIOVTA/UTTNPETIES
N akOua Kal OIGPopES TTPOKTIKEG/OUNPBOUAEG TTOU Ba TOug Pavouv
XPNOIYES

e ¢&iTe aKOPO Kal PIa aTTAr euxaploThpia KAPTa yia Ta yevEBAIQ TOug, TO

Maoyxa ) Ta Xpiotouyevva K.a. [27]

‘Exovtag avaAuoel OAa Ta TTapaTTavw, Eival ONUAVTIKO va OnUEIWBED OTI
épeuveg €xouv Oeitel TTWG T0 49% Twv KATavaAwTwy B€AEl va AapBdvel email
amé Ta ayamnuéva Toug brands oe eBdouadiaia Bdon (Statista, 2017)%°,
KaBwg kal 0TI To 87% Twv marketers okoTTeUoOUV va €TTEVOUCOUV TTEPICOOTEPQ
Ae@Trd o¢ autd (Email on Acid). [29] 'Exoviag 3,9 dioekaToupupia
Kabnuepivoug xpAoTec (Statista, 2020) [28], 10 email marketing £€xel
TIPOOTITIKEG VA avBioel akOun TTEPICCOTEPO, EVW avapéveTal 0TI To 2022, 347

dloekaTtoupUpia email Ba oTéAvovTal kaBnuepiva (Statista, 2017).[29]

20 https://backlinko.com/email-marketing-stats
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Internet » Demographics & Use
Number of sent and received e-mails per day worldwide from 2017 to 2023
(in billions)

3473

ent and received in billans

2007 2018 2019* 2020* 2021+ 2022¢ 2023*

@ Starizta 2020

© Additional Information Show source @

Ecova 21 Extiuduevos apilfuos omeotaluévav Email ava nuépo 2020-2023%

Influencer marketing

Me tnv auénon xpriong Twv social media, 6TTwg €idaue TTapamdvw, Kai
IBlaitepa oT1o Instagram kai deutepeudvTwg, oto Twitter kai LinkedIn, €xel
avaTrTuxOei Ta TeAeutaia xpdvia kal GAAo éva €idog marketing. EtrevduovTag
TTEPIOCOTEPEG ATTO 2 WPEG KABNUEPIVA OTA KOIVWVIKA péoa (yia TNV akpiBeia
144 Aetr1d KaTd HECO OPO), O XPHOTEG eKTIBEVTAI O€ TTEPIEXOUEVO (content) TO
OTT0i0 TOUG €TTNPEACEL. AUTOG, AOITTOV, O OTTOIOG TTPORAAAEI TO EKACTOTE TTPOIOV
Il UTTNPECIa Kal €XEI TNV IKAVOTNTA VA ETTNPEEACEI TIG KATAVOAWTIKEG OUVADEIEG

TWV XpnoTwv ovouddletal influencer.

Ewcévo 22 Influencer Marketing infographic

21 https://blog.hubspot.com/marketing/email-marketing-stats
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TuTtrkd, 10 influencer marketing TrepiIAapBavel éva €idog cupQwviag NETAgU
MIOG €TTIXEIPNONG Kal evog influencer, o oTToi0G TTPETTEI VA TTAPOUCIACEl E
QVTITTPOCWTTEUTIKO TPOTTO TIG agieg Tou brand, kKaBwg kal TN XxpnoiudTNTa TOU
TTPOIOVTOG/UTTNPETIAg TOUu. AANOTE, KATTOIEG CUMQWVIES €ival TTIO QTITEG, Ol
emxeipnoelg, onAadr, kdavouv xprion Tou influencer marketing yia va
MTTOPECOUV VA QUEHOOUV TNV avayvwpionuoTnTa Tou brand Toug.

AuTé TTOU TTPETTEl va TOVIOTEN 0 AUTO TO onueio €ival 611 Ta dToua autd
MTTOPEI va gival XpAOTEG OTTOINOATTOTE TTAATPOPUAG KAl OTTOIOUBATTOTE TOWEQ.
Emegnynuatikd, dev gival amapaitnto va gival pévo atrd Tov Xwpeo TG Jodag,
TTAPOTI TEAIKA TO 25% TWV XOpnyoUUEVWY dNUOCIEUCEWY TTPOEPXOVTAl ATTO
auTév.[31] MNa mapddeiyua, évag abAnTAG, Evag uwToypAaogs 1 akOPa Kal Eva
oTéAexog marketing oto LinkedIn ptropei va eival influencer, epdoov pe TIg
OE€IOTNTEG/ YVWOEIG TOU £XEI KATOPEPEI VA KEVTPIOEI TO EVOIAPEPOV OEKADWYV
XINAOWV A Kal EKAToPpUpiwy XpnoTtwv. [30]

AuTtoi, AorTdv, o1 avBpwTrol SIaBETOUV TNV YVWON O€ KATTOIOV CUYKEKPIUEVO
Topéa Kal poipdlovTal wToypaics/ Bivieo 1 akOua Kal avaAUOEIG OXETIKEG ME
TO TTPOI6V/ uttnpeaia. Av TeAIKG ouvdeBoUv auToi he To TTpoidv, TOTE aiyoupa
Ba kavouv T0 id10 Kal o1 akdAouBoi Toug (followers), cuupaAlAovTag BeTikKG OTnV
augnon Tou brand.

Ta otamioTikd oToixeia yia 10 influencer marketing &€ixvouv 611 6A0 Kai
TTEPIOOOTEPES ETTIXEIPAOEIG apXiCouv va eTTeVOUOUV O€ auTo, agou 9 otoug 10
marketers kal 10 OUYKeKpIYéva, To 93% TO £XOUV €VTALEl OTN YEVIKA
marketing oTtpartnyikrp Toug (SocialPubli, 2019) [31]. AuTtd, OTn OUVEXEIQ,
ouvodeueTal atmmd To idlo TTOo00TO TToU €TTAANBEUEl TNV €TTEVOUCT, KABWG Ol
marketers TmoTeUouv OTI €ival atTo TIG TTI0 ATTOOOTIKES JoPPEC marketing, agou
ol emixelpnoelc AauBdavouv 18% yia kdBe 1$ Trou emévduoav oe KATTOIOV
influencer (Influencer Marketing Hub, 2018)%2. [31]

ZUVETTWG, avapéverar oTl éwg 1o 2022 710 influencer marketing 6a
cetrepdoel Ta 15 dioekaToupupla eTévduong (Business Insider, 2019), auénon
TTOoU ayyicel To 87,5%, o€ oxéon pe Ta 8 dloekaToupUPIa TTOU ETTEVOUBNKAV TO

2019. MdaAioTa, OoTO Oonueio autd, Ba ATav XPACIUO VO ava@ePBEei OTI Ta TTIO

22 https://influencermarketinghub.com/what-is-influencer-marketing

37



I Kapaydhiog

DIGITAL MARKETING

diadopéva kavaAdia Tou influencer marketing eivar 1o Instagram, Instagram

Stories ka1 Facebook, é1TTwg gaiveTal Kal 0TovV TTivaKa TTou aKOAouBEi. [31]

B Oberio Most Important Influencer

Marketing Channels

Which social platforms are you planning to use for
influencer marketing in 2020?

Instagram

Instagram Stories

Facebook

YouTube

Twitter

Pinterest

Blogs

TikTok

SnapChat

Linkeain [

-

N
&
©
o

\

4

Eucova 23 O1 mo onuaviiés mhorpdpuss yia to Influencer Marketing®

O¢éTovTag OAa Ta TTaPATTAVW OTOoIXEIa Kal TTPORAEWEIG, ue BAon Ta oToIXEIa

Tou 2019, dev eixe uttoAoyioTel N Kpion TTou Ba emépepe n TTAvONuia Tou

KOPWVOoIOU OTNV TTAYKOOWIA OIKOVOMIa KAl CUVETTWG, KAl OTn MPEiwon Twv

SIa@NMUICTIKWY dATTavWV O€ OAEG TIG ETTIXEIPAOEIS avd TNV uenAio. QoToéo0, N

TTavonuia emTayxuve TIC aAAayég TTou nTav AdN oc €EEAIEn oTo influencer

marketing, 6TTwWG TO AlyOTEPO OTNUEVO TTEPIEXOMEVO Kal N avodog Tou TikTok.

Emopévwg, €@OoOV N CUVTPITITIKY TTAEIOWN@Iia Tou TTAYKOOPIOU TTANBuCUOoU

BpiokdTav o€ kapavTiva, n paydaia avénon tng xprong Twv social media Tav

oedopévn. MaAIoTa, OTTWG TTPOKUTITEI ATTO Ta akOAouBa oTaTIOTIKG dedouéva,

ol followers avalntouocav kupiwg influencers Tou dnuocicuav  Bivieo e

KaBodnynTiké 1) aoTeio TTEPIEXOPEVO.[32]

2 https://www.oberlo.com/blog/influencer-marketing-statistics
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Memes/funny content
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Eixova 24 Ti eidovg mepieyouevo mpotipody or yproteg twv social media

3.4 Digital Marketing Metrics

‘Exovrag kaAUwel Tta PBaoikd kavaAia Tou digital marketing kair TTwg

douAguouy, Ba TTPETTEl TWPA va SOUPE Kal TIG QVTIOTOIXEG METPNOEIS VIO TNV

agloAdynon Twv eKACTOTE KAPTTAVIWY, Ol OTTOIEG £XOUV ATTWTEPO OKOTTO TNV

emoTpo@r TnG erévduong (ROI).

3.4.1 Website Traffic Metrics

Ta mpwTta Oéka metrics Tou Ba avaAlooupe Ba oxetiCovial Pe TNV

I0T00€AiIda, OTnV OTIoia, Vyia va MPTTopEcOuME va  ekKAdPoupe autd Ta

2 https://lwww.emarketer.com/content/influencer-marketing-in-the-age-of-covid-19
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arroTeAéopaTa, TIPETTEI TIPWTA VA £XEI OUVOEDEi TO site TNG ETTIXEIpNONG ME TO

Google Analytics ] pe katmola aAAn TTapdépoia TTAaTeOpua. [33]

1 Traffic

‘Eva a1mé 1a BaoikOTEPA metrics, Ta oTToia dnAwvouv onuadia eTITUXiag ival
n emokeyipotnta (traffic) 1ng 10T00€AIdaG. To site g emixeipnong Ba
MTTOPOUCAPE VO TO TTAPOMOIACOUME ME €va KATAoTnua, TO OTToi0 Oool
TEPIOCOTEPOI TTEAATEG TO ETTIOKETTTOVTAI, TOOEG TTEPIOCOOTEPES TTIOAVATNTEG EXEI
yia TTwAnoeig. ‘ETol, Aoimrov, givail kai n 1otooeAida, éva dIadIKTuakd KatdoTnua
TO OTTO0IO O€ YEVIKEG YPANMES BEAEI va €xel augnuévo traffic, atroTeAwvTag évav

Q1O TOUG KUpIoug 0TOX0oUG Twv digital marketing KapTTaviwy.

UNIQUES @ PEOPLE @ SITS © PAGE VIEWS @
831,076 673814 1,083,761 4,495,820

Uniques (United States) e Day|

cocty Measures QUAINKCASE

Date Range:

Eixova 25 Aeixng traffic omoé Google Analytics

2TNV TTAPATTAVW €IKOVA MPTTOPOUPE va OIaKpivouue Tov apiBud Twv
MEMOVWHEVWY ETTIOKETTTWV (Uniques), KaBwg Kal TO 0UVOAO TwV GeAidwyY TTou

TTEPINYAONKAV OTNV TTAPAUOVH TOUG OTNV I0TOOEAIdA TNG ETTIXEIPNONG.

2 Traffic by Source

Akoun éva onuavtikdé metric €ival n avaAuon TTou pag divel n TTAATEOpUA
OXETIKA ME TNV TIPOEAEUON TWV ETIOKETTTWY TNG. 'Exovrag authv Tnv
TTANpo@opia, eipaote oe BEon va TTPOCOIOPICOUNE TTOIEG EVEPYEIEG EXOUV
KaAUTepn atmmédoon Kal TToleg XpelalovTal SI0pOBWTIKESG KIVAOEIS | akOua Kal
TTEPIOPIOUO, TTPOCDIOOVTAG £TCI TTEPICOOTEPO XPOVO OTNV ETTIXEIPNON YyIA TNV

TTAPAYWYI) TTOIOTIKOU TTEPIEXOMEVOU.
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Acquisition Behavior Conversions
Users +  New Users Sessions Bounce Rate Pages / Avg. Goal 1 Goal 1 Goal 1 Value
Session Session Conversion Completion
Duration Rate
6,184 5819 7178 86.63% 1.15 00:00:55 0.04% 3 $0.00
3 M Referral 140 | 7750% || 0.00%
4 1 Social 45 | s«o1% [ 0.00%

Eucéva 26 Asionc traffic by source aré Google Analytics
O1 4 kupieg TTNYEG TTOU pag divovtal atrd TRV Google Analytics, OTTwg
QaiVETAI KAI OTNV TTAPATTAVW PWTOYpaQia gival:

e Organic Search: O1 xprioTeg ékavav KAIK oTo link Tng IoTooceAidag atrd
Katrola unxavr avalnrnongs (Google, Bing, Yahoo K.a)

e Direct Visitors: O1 xprioteg TANKTpoAdynoav arteubeiag To URL Tng
I0TOOEAI®OG

e Referrals: O1 xpAoTeg KaTEANEQV OTO site TNG €TTIXEipnONG UOTEPQ ATTO
KAIK TTou ékavayv o€ link GAANG 1oTooeAidag

e Social: O1 xpnoTeg ETMIOKEPTNKAV TNV I0TOOEAIDA €iTe aTTO KATTOIO

KOIVWVIKO JEOO €iTe atTd KATTOI0 post

3 New Visitors vs Returning Visitors

Me autd 10 metric €xoupe TN duvaTOTNTA va TTPOCDIOPICOUNE KATA TTOCO Eival
OXETIKO TO TTEPIEXOUEVO TO OToi0 Trapdyel n emixeipnon. O1 TTOANQTTAEG
ETTIOKEWEIG ATTOOEIKVUOUV OTI TO TTEPIEXOUEVO €ival XPNOIUO VIO TOUG XPNOTEG
yla autov Tov AOyo Kai emioTpé@ouv. [lapdyovrtag, AoITov, OuveExela
KAIVOUPYIO TTEPIEXOMEVO, UTTOPOUME VA KAVOUMPE MIO OUCXETION METAEU Twv
KAIVOUPYIWV I ETTIOTPEPOUEVWY ETTIOKETTTWY TNG 1I0TOOEAIDAG PAG yIa va TO

agIoOAOYNOOULE.

4 Sessions

Ta session ava@épovtal OTov apIBPo eTIOKEWEWYV TToU AapBAvel n 1I0TooeAiIda

yla KABe pepovwpévo xpriotn exwploTd. AnAadr, av KATToIo¢ XPrRoTng
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EMMOKEPOEi TNV id1a 10TOOEAIdO O€ 3 DIOPOPETIKEG XPOVIKEG OTIYUEG HECA OTAV

nuépa, To1e T0 Google Analytics Ba kataypdwel 3 CUVOAIKA session yia auTov.

5 Average Session Duration

To apéowg eTOPEVO metric gival o UTTOAOYIOPOG TNG PEONG BIGPKEIOG TNG KABE
ETTIOKEWYNG, N oTToia TTOIKIAEl avaAoya TTavTa atrd TNV IBIOTNTA TNG I0TOOEAIDAG.
Mag d¢€ixvel, OUCIOOTIKA, TO TTWG ATTOdIdEl N 1I0TOCEAIdA aTTd TNV TTAEUPA TOU
XPNoTn, av gival EUKOAO va TTepINyNBEi, va Bpel autd TTou avadnTd r akoua Kal

av gival XprioIho TO TTEPIEXOUEVO TTOU va OIKAIOAOYEI TN dIAPKEIQ AUTH).

Mia épeuva Tng Brafton [34] pag Ocixvel To average session duration avd

Brounxavia, ye upnAdTEPN PEON BIGPKEIa va gival OTOV TOUEA TNG UYEIAG.

AVG. SESSION DURATION B TTC. ...

/4 M: it
BY INDUSTRY Y conming
3:38 B oo estate
\ Health, Well
&\ &e::tnesse "
216 218
N Computer Software
. 158
147 148 14 153 NN Medical Devices
y/ § \ ;i; & Pharma
I % I \ . Financlal Services
% & N N\ Hospltal & Healthcare

m WWW.BRAFTON.COM

Eucéva 27 Tlocooti uéonc didpreiag session ava fiopyavio®

6 Page Views

Mia atrd TIG TTIO ONPAVTIKEG PETPNOEIG ETTIOKEWYINOTATAG IOTOTOTTWV Eival O
OUVOAIKOG aplBuog oeAidwyv TTou TTPOBANONKAV OTOUG ETTIOKETITEG OE MIO
0edopévn XpovIKn TTePiodo Kal pag Bondda va kataAdpoupe €dv OAOKANPOG O

IOTOTOTTOG €XEI Aia 1] OUYKEKPIPMEVEG HOVO OENIDEG.

7 Most Visited Pages
2¢ Mo dieupupévn avaAluon, 1o Google Analytics kal €I0IKOTEPA, OTO section
“Behaviors”, yag divel Tnv duvardtnTa va TTPOCOIOPICOUNE TIG TTIO XPOIKES

0eNiOEC TNG 10TOOEAIDAG, Ol OTToiEG €XOUV KAl TO MEYAAUTEPO TTOOOOTO

% https://www.brafton.com/blog/strategy/brafton-2017-content-marketing-benchmark-report/
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EMOKEYIUOTNTAG. MéOow auTtou TOu O€iKTN, MTTOPEI va ATTOKOAUPOEi KAOE
€idoug TTANPoPOpIa OXETIKA PE TO TTOU AKPIBWG TTEPINYOUVTAIl Ol ETTIOKETTTEG,

o€ TTOIEG OENIDEG TOU IOTOTOTTOU OaG Kal yia 1éon didpkeia (behavior flow).

8 Exit Rate

AANOG évag onuavTikdg deiKTNG €ival To exit rate, TO OTT0I0 PAG ATTOKAAUTITEI
TTOMA yia TOV oxedIaoPd Tou site Kal TV guTTEIpia Tou XpHoTn. 'ExovTtag
KATOQEPEI VA TTPOCEYYIOOUUE TOV XPHOTN HECW BIAdPACTIKAG KAPTTAVIAS UE TO
button «Md&BeTe TTEPICOOTEPOY, O BEIKTNG AUTOG PO OEiXVEl aKpPIBWS OE TTOI0
onueio €xaoe TO evOINPEPOV TOU O ETTIOKETTTNG KAl £ENABE ATTO TNV I0TOCEAIDA

MOG, agpou pBe ot ETTAPNA PE TO TTEPIEXOPEVO PAG.

9 Bounce Rate

A6 Tnv dAAn, T0 Bounce Rate eival o &€ikTng TToU pag deixvel TO TTOOOOTO
TwWV XPNOoTwv TTou éKAEIcav To site, a@OTou €xouv ETTIOKEPOEI pia kal uovo
auoTnpd oeAida. Adyol TTou eEAABav cival, ite €TTEId Apynoe va QOPTWOEI N
IoToo€AidQ, €ite eTTEIdN dev BPAKAV AUTO TTOU TOUG EVOIEPEPE, €ITE AKOUA KAl
amdé o@AAua @opTwong. To povo ciyoupo eival OTI autdg o O€iKTNG Hag

QATTOKAAUTTITEI TTOAAQ YIO TNV ATTOOOTIKOTATA TNG EKACTOTE KAUTTAVIOG.

10 Conversion Rate
AvdAoya pe TO €id0G TNG KauTTaviag, n Google Analytics pag mTapéxel dAAov
évav d¢iktn, autdv Tou Conversion Rate, d€ikTng 0 OTT0I0G Pag TTapoucialel To
TTOOOOTO OTTOTEAEOPATIKOTNTAG MPE Pdon To OTOXO0. 2TOXOI Miag digital
marketing KauTTAvIOG PTTOPEI va gival:

e n TTPOOBRKN vEwV PeEAWV (subscriber) o€ KATTOI0 KAVAAI

e KATTOIOG €id0G TTWANONG

e neyypagn ato newsletter

e 1 TPOOBNKN lead k.a.
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BéBaia, utrdpyxouv KiI GAAOI DEIKTEG TOUG OTTOIOUG Ba aVAAUCOUNE TTAPAKATW
Kal oxeTiCovTal KUpiwg pe Ta social media, Tn dla@riuion YeVIKOTEPA, KOBWGS KAl

yla To email.[33]

3.4.2 Other Digital Marketing Metrics

11 Impressions

Ta impressions, o1 Aeyoueveg Bedoeic ota eAANVIKA, €ival €ival 0 GUVOAIKOG
apIBUOG TToU €xel gp@avioTei n dla@AuIon O oOTTolovoNTIoTE XPHoTn. To
TTEPIEXOMEVO UTTOPEI VA €XEI EYPAVIOTEI TTAPATTAVW ATTO Hia Qopd oTOV KABE
user, woTdo0 N KABE opd PETPIETAI WG PMovadIKA, yia autd TTAVTA O apIBPOG
TWV impressions gival peyaAUTEPOG ATTO TO reach 10 o1Toi0 Ba avaAUuocoupe
Tapakdtw. ETmiong, 10 K60oTOG autwv KaBopiletal amd 10 CPM, dnAadn

K6oTog avda 1.000 Bedoeig.

12 Social Reach

To TepIEXOUEVO TO OTTOIO «OEPPipeTaI» PECA ATTO TIGC TTAATPOPUES KOIVWVIKAG
OIKTUWONG €xel €va e€Upog ammd TBavoUg KATAVOAWTEG TTOU UTTOPED va
Tpooeyyioel. Autdg o Oeiktng, Aoimmdv, pag deixvel Tov akpifry apiBud
MOVOJIKWY XPNOTWV O OTTOI0G £XEl Ol TNV dIAPNUICN TOUAAXIOTOV Ui Qopd.
MNa autd, avagépaue TTapATTAvWw OTI 0 OUVOAIKOG apIBPOG Tou reach eival
TTAVTA PIKPOTEPOG OTTO TA iMpressions Kal €MITTPOCOETWG, TTAVTA PIKPOTEPOG

o€ oxéon Pe To engagement TO OTTOI0 KUpaiveTal JeETagU 2-5%.

13 Social Engagement
ATtroTeAEl TOV OUVOAIKO apiBud avTidpdoewyv atmmd oTToladATTOTE dnuoaicuon
éxoupe avapThoel ota social media. MNepiAauBavel Tov ouvoAikd apiBud clicks,

likes, shares, retweets kal gxOAiwv.

14 Email Open Rate
O avagepoduevog deiKTNG Pag Ogixvel Tov OUVOAIKO apiBud Twv XpnoTwv Ol

oTroiol dvoigav Ta areaTaAyéva email, oe axéon UE TOV OUVOAIKO apIBuo Twv
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TTapaAnTTwy. Oco 1Mo uYnAog eival o BEIKTNG, TOOO TTIO ETTITUXNMEVN €ival N
ANioTa Twv TTAPAANTITWY, KABWG KAl TO ETTIKEIUEVO TTEPIEXOPEVO TOU email. €

avTifeTN TTEPITTTWON, £vag 1 TTEPICCOTEPOI AGYOI OTTO TOUG TTAPOKATW UCTEPEI.

Reasons for opening an email

64%
47%
26%
14%
—

Sender name Subject line Offer Intro paragraph Expected length

Eixéva 28 Aioypopyio. ometkovions aiticrv avoiyuatog evog email

15 Click Through Rate

To CTR (Click Through Rate) cival évag d€iktng TTOU avTITTPOCWTTEUEI KUPIWG
10 email marketing, aA\& kai TIG KAPTTAvVIEG TTANPpwuEvVNG dlagriuiong. Av
Ola1pEcouUpE TOV OUVOAIKO apiBud KAIK TTou AdPaue attd TNV KAPTTAVIO YE TOV
OUVOAIKG apIBuo TTou gu@avioTnke n diagruion (impressions), 6a BydAouue 10
CTR (clicks/impressions=CTR). lNa Tapddeiyua, av yia dia@riuion EUQAVIOTEI
100 @opég Kal povo évag xprnoTng KAIKapel o€ authy, To1e CTR=1/100 dnAadn
0,01 N 1%.

16 Cost Per Click

To kbéoT1og ava KAIK 1] aAAiwg PPC (pay per click) avtavakAd 1o TT000 TO OTT0i0
Ba TTAnpwaoel N €mIXeipnon yia TO KABE KAIK TTOU TTPAyUATOTTOINONKE O€
diapnpion TnG. AvaAdywg TTavta 1o diabéoiuo budget, TTpocapudleTal Kai T0

MEYIOTO TTOOO TO OTTOI0 Ba XPEWVETAL.

17 Cost Per Conversion
O ouykekpiuévog O€ikTNG €xel vonua HOvo av n  eTmixeipnon OlaBETel
NAEKTPOVIKO  KATAOTNUO KAl Ol  €vOEXOMEVOI  TTEAATEG  MTTOPOUV VO
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TTpayPaToTToIfoouv dueon ayopd. Na TéTolou €idoug ETTIXEIPAOEIS €ival évag
AaTTO TOUG TTIO ONUAVTIKOUG OEIKTEG TTOU TTPETTEI VA TTAPAKOAOUBOUV cuxva
Kabwg uTtroAoyifel TO TTOO0 KOOTICEl VO MPETATPATTEI €vVOG ETTIOKETTTNG O€

TTEAATN.

18 ROI (Return of Investment)
AUTOG 0 BeiKTNG, OTTWG EXOUME ava@EPEl Kal TTapatTavw, €ival n diaipeon Twv

O0WV £XOUME AABEI e TO TUVOAIKO TTOOS TToU £XoupE EodEWel/eTTEVOUCEL. S

Exova 29 Eixovikog vroloyiouog ROI

‘Exovtag Aoimmév avaAuoel TOUG ONMPAVTIKOTEPOUG OEIKTEG TTOU TTPETTEI va
AauBdavoupe uttoywiv pag o€ éva digital marketing TTAGvo, KpiveTal atrapaitnTo

vVa ava@ePBoUPE Kal 0TOV OXEOIOONO TG OTPATNYIKAG.[33]

4 Digital Marketing Stragedy

O T1pb6T1TOC e TOV OTToio TTPORAAAOUME TNV ETTIXEIPNON KOl Ta PECA TTOU
Xpnolgotrolouue dnAwvouy Trolol gipacTte. To marketing pe TN OTPATNYIKA TTOU
akoAouBoupe BonBdacl va auéfoouphe TNV avayvwpIioIoTNTa Tou brands uag
(awareness) kai €10IKOTEPA, HEOw Tou digital marketing TToU, OTTWG €XOUUE
TTPOAVAPEPEL, ATTOTEAE AVATTOOTTACTO TTAEOV KOPUATI OAWYV TWV ETTIXEIPNOEWV
TTAYKOOMiWG.

AvaASYWG PE TIGC aVAYKES KAl TO €i00G TIG ETTIXEIPNONG, TTPOCAPPOLETAI KAl N

digital marketing oTpatnyikf, KabBwg¢ kal o1 O&iKTEG TOug oTToioug Ba

% https://freshsparks.com/digital-marketing-success/
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atTo@acicouue va TTapakoAoubrjooupe. QoTd00, KABE OTPATNYIKI ATTAITEI TV

TTAAPWON OPICUEVWY TTPOUTTOBECEWY 01 OTTOIEG avaAuovTal 0Tn cuvéxela. [33]

OfTovTag TOU OTOXOUG

Av dgv Béooupe O0TOXOUG, BEV PTTOPOUNE va TTPOCOIOPICOUNE TNV ETTITUXIA A,
OIAPOPETIKA, TNV ATTOdOTIKOTNTA TNG EKACTOTE KAPTTAVIOG. ZTOV TTAPAKATW
TTivaka, @aivovTal TTEVTE DIOPOPETIKEG METPNOEIS TwV social media, KaBwg Kal
éva AeTTTOUEPEG OXEDIO YIa TOV TPOTTO PE TOV OTTOIO N ETAIPEIC OKOTTEUEI VA TIG

ETTITUXEL.

Social Metrics Map

BUYER’'S JOURNEY OBJECTIVE SOS?&ThééelA SOCIAL ACTIVITY SOCIAL KPI'S BUSINESS IMPACT
Create Expose target audience Posts, promotions e
AWARENESS SR T U R (boosts) mpressions, reach SOV, Top of Mind Awareness

Generate engagement
of target audience with Posts, responses
brand content

# of engagements,
types of engagements

Generate

demand Visitors/traffic (online or offline)

Conversions (purchases, lead sub-
missions, app downloads)

Drive Drive target audience

; P { jor lick
conversion to brand offers osts, promotions Link clicks

(positive) earned mentions,

Delight Drive engagement with Responses (i.e. social : s Santiment and satsfact
. mer care metr 0 ant @ n
customers brand product/services customer care) orslbe ca,c e L e
(responses times & qty)
Inspire Activate customer Posts, outreach to Earned impressions, Referrals, influencer activity,
evangelism influencers influencers, reshares earned reach, social UGC positive word of mouth, NPS

CONSIDERATION
DECISION
ADVOCACY

AUTO TO TTPOTUTTO TTPOCQPEPEI HIO WpPAia ETTIOKOTTNON TOU TPOTTOU HE TOV

Eixova 30 Xopng twv deiktav uétpnong ota koivavikd, diktoo.

OTTOI0 PTTOPOUME VA OPICOUPE OTOXOUG YIa OTIONTTOTE - KAl O€ OTTOIOOATTOTE

OnMEio TNG DIOXETEUONG MAPKETIVYK.

OétovTag £éva XpOoVIKO TTAdiolo

KpiveTal avaykaio o€ OTToladnTToTE KAPTTAVIQ WN@IOKOU MAPKETIVYK Vva
KaBopiletal éva XpovikG TTAQiclo oTo oTroio Ba TrpéTel va emTeuxbouv ol
o1OxO0l. TOo XpoVvIKO TTAQiOI0 auTd, padi ue TO ouvodeuOuEVO report, atrd TNV
€KAOTOTE KOUTTAvVIA, pag BonBdel oTo va TTapatnPoUuue TNV TTPOodo Kal va

OUYKPIVOUME TA ATTOTEAECUATA TWV KAUTTAVIWY ATTO Pva € UAVA K.O.K.
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OfTovTag EMITEVSINOUG OTOXOUG

Mia TOAU onuavtiki TITUX] Tou digital marketing e€ival va B€tovral
TTPAYUOTOTIOINCIYOI OTOX0I 0€ AOYIKA XpoVviKG diaoThuarta. MNa Tapddeiyua, av
oe pia digital marketing campaign 5.000.000 impressions €xoupe BAAEl wg
o1oxo va @E€poupe 10.000 véoug €TTIOKETTTEG OTNV I0TOOEAIDA, AUTO ATTOTEAEI

uAoTTOINCIUO OEVApIO.

OETOVTOG OUYKEKPIMEVEG AETTTOUEPEIEG

EkT6¢ atmmd 10 €i00G TNG KAUTTAVIOG KOl TO KOIVO OTOXO TToU €XOUpE Bfoel,
mpémrel mavia Ta  ekdotore KPI's (key performance indicators) va
ouvodelovTal aTrd Ta €TMIOUPNTA voUPEPA, Ta oTToia BEAOUNE va ETTITUXOUME
BonbwvTtag pag oT1o TEAOG va KPIVOUMPE Kal TNV ATTOTEAECHPATIKOTNTA TNG

KAPTTAVIOG.

Anuioupywvrag éva rpoTutro péTpnong marketing

AQOTOU €xoupe €TTIAECEI TOU OEIKTEG OTOUG OTTOIOUG BEAOUNE VO EOTIACOUE, TO
va ONUIOUPYNOOUUE €va TETOIO TTPOTUTTO YETPNONG Eival EUKOAO, TTAPEXOVTAG
MOG OUK OAiyeg TTAnpo@opieg. AUTO TO TTPOTUTTO PTTOPEI va TTEPIAANBAvVEI TOUG
QapXIKOUG OTOXOUG, TI CUVERN KATA TNV TTOPEia TNG KAUTTAvIag, TI Asiroupynoe

owoTd Kal T1 X1 Kal TI TTopiopaTa ByadAape atmmd auTtd Ta atToTEAEOUATA.
2TO0 TTAPOKATW TTivaKa Yag egnyeital TTwg utropouue va Bétoupe SMART

OoTOXO0UG Yyia K&Be project A kapTTavia cuvowifovrag OAa auTtd TTou avaAUoape

TTapaTTavw.[33]
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How to write SMART Goals

Relevant Time-bound

Set a date for
when your goal

needs to be
achieved.

Keep your goal
consistent with
higher-level

Eixova 31 diodikoaio onpaovpyiog Digital Marketing whavov

4.1 MeBodoAoyia Attract — Convert — Close — Delight

Omwg Tmpoava@épbnke, o0 oOTOXOG TG KABe eTmiXEipnong e€ival  va
TIPOCEAKUCEI VEOUG ETTIOKETTTEG OTNV IOTOOEAIDO TNG KAI VO TOUG PETATPEWEI OE
TeAdTEG. AuTOU TOU €idoug N TexVIKA ovopdadetal Digital Inbound Marketing kai
gival atrodedelyuéva AKPWS ATTODOTIKN YIa OAEG TIG ETTIXEIPAOEIS OTNV WNOIOKA
emToxn 1Tou diavuoupe, arroteAoupevn atmd 4 otddia Ta otroia diadpapatifouv
KaBopIoTIKO POANO OTOV OXEDIAOPO KAl TNV €QAPUOYN MIAG ETTITUXNMEVNG
oTpatnyikng. Ta 4 otddia pe Ta €MUEPOUG epyaleia diagaivovTal oTnv

TTOPAKATW €IKOVA KAl Ba Ta avaAUCOUUE TTapakAaTw. [35] [36]

ATTRACT CONVERT CLOSE DELIGHT

Strangers Promoters

Blog Forms Email Events
Keywords Calls-to-Action Signals Social Inbox
Social Media Landing Pages Workflows Smart Content

Ewcéva 32 MeBodoloyia Attract-Convert-Close-Delight

1. Attract: NMpooéAKuon ETIOKETTTWV
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2€ AUTO TO OTAdIO TTPOOTIABOUNE VO TIPOCEAKUCOOUUE TOUG €V OUVAEI
TEAATEG OTNV 10TOOENIdO pag. @EAOUPE va TOUG TTAPEXOUME O,TI TTAnpo@opia
XPEIAZOVTAl OXETIKA ME TNV ETTIXEIPNON Kal TA TTPOIOVTO/UTTNPECIEG MOG, ME
OKOTTO TN MUETATPOTIN TOUG ATTO ATTAOUG ETTIOKETITEG OE TTEAATEG. Ta gpyaleia
Ta oToia pag BonBouv va To ETTITUXOUME €ival, OTTWG €XOUME AVAPEPEI

Tapatravw, Blogs, Social Media, SEO kai Keyword Research. [35]

Your Website

{Words & PF

Ewcova 33 To 1o orddio g pebodotoyiog ACCD

2. Convert: MeTaTpoT1r] TWV EMICKETTWY O¢€ leads

To deuTepo 0TAdIO, OTTWGS YaivETAI KAl ATTO TOV TITAO, €ival N JETATPOTTI TWV
EMOKETTWY O¢ leads, n omoia yia va emTeuxbei, Ba TTPETEl va €Xouv
OUNeXBei TTpoowTTikKG dedouéval/ oTolxeEia emmKoIvwyviag autwyv. lMa  va
MTTOpEOOUNE OUWG va OUAAEEouPE auTAv TNV TTAnpogopia Ba TTpéTTel va

OWOOUNE KATI WG avTapoIBr, OTTWG yia TTapddelyua:

* EAKUOTIKEG TTPOCQOPEG : VA KOUTTOVI EKTTTWONG YIa TNV TTPWTN
TTapayyeAia e Tnv eyypa@r Toug oto newsletter r} éva e-book arroteAolv
ETTITUXNMEVEG TAKTIKEG TUANOYAG TTANPOPOPIWV

* Landing Pages : O1 ouyKekpIuéveG OEAIOEC TTPETTEI VO £XOUV OXEDIAOTE E
TETOIOV TPOTTO, WOTE va TTPORAAAETAI N TTPOCPOPG CWOTA Kal va KePDICeEl TO
EVOIOQPEPOV TWV ETTIOKETTITWYV PE OKOTTO TNV KATAXWPENON TWV OTOIXEIWV TOUG
o€ JIa oOpua

* Calls-to-Action : Or evépyeleg auTéG gival €ite kouutd €ite links, Ta oTroia

TIPETTEl VA EAKUCTIKA KAl OTO OWOTO Onueio, ue oKOTTo TNV evBdppuvon Twv
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XPNOTWV VA KAVOUV KAIK £€TC1 WOTE va TTPAYMATOTIOINCOUV Mia TTwANon N

eyypaon oto newsletter ) pia Afwn evog pdf apxeiou [35]

"
Landing Page

Happy Customers

Ecova 34 To 20 orddio g peboootoyiog ACCD

3. Close: MetarpoTtr) Twv leads o€ TreAATEG

AQOU KATOQEPAUE VO PETOTPEWOUUE TOUG ETTIOKETTTEG O€ leads, Twpa O€
autd TO OTAdIO TTPETTEl VO UETATPEWOUUE Ta leads o€ TreAdTeg. MNa va T10
EMTUXOUME auTO, Ba TTPETTEl VA EVIOXUOOUUE TIC OXEOCEIC MOG ME TOUG
ETTIOKETITEG TTOU OEXTNKAV VA PHAG OWOOUV TIG TTANPOPOPIES TOUG.

Mia ammdé TIG TO YVWOTEG TeEXVIKEG eival To email marketing, O1Twg
TTpoava@épdnke. Me autd umropoUue va  oTeiloupde  PAdIKG aAAG  Kai
OTOXEUMEVA TTPOWONTIKA e-mail PE TIGC TTPOCPOPES MAG, OUUMBOUAEG 1 akOPa
Kal Tnv TPoPoAf kdatroilou blog post 1 otmoiaodnTToTE AAANG HOPYNS
TTEPIEXOMEVO TO OTTOIO eVOIOQPEPEI TOUG TTAPAAATITEG. Me autOv TOV TPOTTO,
TTapEXOVTAI OAEC O1 ATTAPAITNTEG TTANPOPOPIES Ol OTTOIEG WG OTOXO £XOUV TNV
alénon Twv TTWAACEWV, MIOG Kal éxel Trapatnendesi ot yia kdBe 1$ Tou

emrevdUeTal oto email marketing emmioTpépouv 45% £é00da yia Tnv eTaipeia. [35]
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Leads

Eixova 35 To 30 otaoio tng uebodoroyiag ACCD

4. Delight: Metatpotr] TrTeEAATWV o€ €TTAVAAAUBAVOUEVOUG
TTEAATEG

To T€TapTo Kal TeEAeuTaio oTddIO €ival, OTTWG AéEl KAl O TITAOG, N PETATPOTTN
TWV TTEAATWV O¢ eTTavaAaupBavopevoug TTEAATEG Kal, av gival €QIKTO, Kal O€
OIKEIOBEAEIC UTTOOTNPIKTEG TNG €TAIPEIQG TTOU OTNnpEiouv TO £py0 HAG KAl TO
Moipdlovtal. ‘Etol, Aoimmdv, epeic amd TNV TTAEUpd  pag  TTPETTEL  va
TTapakoAouBoUpEe TTOAU oTevd TIG KIVAOEIG TOU KABE XproTn, TTola email avoige,
o€ TToIEG AECEIG-KAEIDIA/DIaPNUICEIC €KaVE KAIK, O€ TTOIEG OENIDEC TTEPINYNONKE
K.0.K. ‘Exovrag ouAAéCel, Aoimmdv, OAa auTtd Ta dedouéva, UoTEPA aTTO eVOEAEXN
avaAuon, PITOpoUPE va TTPOCAPHOCOUNE Tn OTPATNYIKN Hag, PE Bdon TIG

EVEPYEIEC TTOU Pag atTopépouv uwnAdTepo ROI. [35]

Eixéva 36 To 4o otadio tne uebodoroyiog ACCD

52



I Kapaydhiog

DIGITAL MARKETING

Me autd Ta 4 oTAdIa, AOIMTOV, UTTOPOUME VO METATPEWOUME Evav aTTAS
ETTIOKETTTN O€ TTEAATN, MIO OTPATNYIKA N OTroia Bewpeital avatrooTTaoTo

KOMMATI TNG eupUTEPNC digital marketing oTpaTnyIkKAG OAWV TWV €TAIPEIWV.%’

4.2 Aladikaoia Digital Marketing TTAGvou

Mpiv TTpOXWPEAOEI N OTTOIAdATTOTE ETTIXEIPNON OTN BE€0TTION TWV OTOXWV Kal
Tpowolnon TTEPIEXOPEVOU, Ba TTPETTEI TTPWTA VA €XEl TTPAYUOTOTTOINCEN [MId

YEVIKOTEPN ECWTEPIKA aVAAUCT TNG ETTIXEIPNONG KOl TWV AVTAYWVIOTWY TNG.

SWOT ANALYSIS
ApXIKA, n TIPWTN KAl onPavTIKOTEPN avaAluon eival n e€géraon Twv
duvaTwV/aduvaTwy CNUEIWV TNG ETAIPEING, KABWG KAl Ol EUKAIPIEG/ QTTEINEG
TTOU KOAEgiTal va eKYETAAAeUTEI/avTIMETWTTIOEL. H Aeyduevn avaAuon ovouddeTal
SWOT Analysis, Tpoepxouevn ato TIG ayyAIKEG Aégeig strength—weaknesses—

opportunities—threats.

B

STRENGTHS =
4

Eixéva 31 H avélvon tov poviéiovo SWOT

Z"https://digitalup.gr/4-stadia-tou-inbound-marketing/
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Aloloyeital, ouolaoTIkA, n Béon TNG €TaIpEiag TNV TPEXOUCO XPOVIKA
TTEPIOdO Kal T BonBd oTnV TTPOCEYYION TwV dUVATOTATWY KAl AdUVAUIWY TTOU
TIPETTEI VA ETTIKEVTPWOEI O OXEON PE TOUG AVTAYWVIOTEG TNG.

‘Exovtag auTAv TNV agloAdynon, To auéowg ETTOPEVO onuavTIKO BAMA gival.
OTTWG NON €XOUUE ava@EéPEl, N avaAuon Twv TTEAATWY PG, TOU KOIVOU 0TOXOU
TTou €xoupe Béoel. Me Bdon 1O KOIVO Kal Ta €vOIQ@EPOVTA TOU, TTAPAYETAI KAl
TO ekdoToTE TTEPIEXOPEVO (content) TTou Ba OloxeTeubei ammd Ta KAVAAIQ
dlavoung.

AvdaAuon avraywviouou

2€ QUTAV TNV avaAuon KpPiveTal atrapaitnTto va Trapatnenouv Kai va
agloAoynBouv o1 oTpATNYIKEG TWV aAvTaywvIoTwV oTa social media, KabBwg Kai
TI €id0g content TTpowBOUV yIa TNV TTApPOUCIACN TWV TTPOIOVTWV/UTTNPECIWV
TOUG.

E@doov katéxoupe OAeg TIG Trapatmmdvw TTANPOQOpIiEg, WTTOpoUUE va
TEPACOUPE OTOV OCaPr TIPOCOIOPICHO TWV OTOXWV TTou B€Aoupe va
EMTEUXOOUV Kal va OXeOIGOOUNE TN OTPATNYIKA MOG, ETTIAEyovTag Ta BEATIOTA
NAEKTPOVIKA €pyoaAcia (seo, social media KTA.), Ta oTToia PE TNV KATAAANAN
oTOXEUON Kal ouveXn TrapakoAouBnon 6a odnyrioouv Kal oTa €mmBuunTtd

aTTOTEAEOUATA.

5 Case Studies

210 TTapov Ke@AAaio Ba digpeuvAcouue Kal Ba avaAUooupe Tou OEiKTEG
evog Tpaypatikou Digital Marketing plan yia évav TTApox0 NAEKTPIKAG
evépyelag Tnv Trepiodo Mdiou 2020. MNa Adyoug TTVEUUOTIKAG 10I0KTNOIag eV
QVOKOIVWVOVTAI ] ETTWVUHIO TNG ETAIPEIOG, KOOTN KAl TiTAOI KAPTTAVIWY, TA
oTToia ATTOTEAOUV ETAIPIKA dedOpEvA.

H ouykekpipgévn etaipeia €xel Béoel wg otdXo Tnv auénon Ttou brand
awareness kal tnv auénon Twv leads, omdte pe Bdon 1O TTPONYOUMEVO
KEQAAQIO, £XOUME ETTIKEVTPWOEI KUpiwg oTa oTadia Tou attract—convert. Mpiv

TTPOXWPNOOUME, OUWG, OTNV avAAuon TwVv ATTOTEAEOPATWY, OG KAVOUUE MIa

54



I Kapaydhiog

DIGITAL MARKETING

avagopd ota Pacika otadia Tou digital marketing funnel (awareness,

consideration, conversion) Kal JE TTOIOV TPOTTO TTPOCEYYIOE TNV ETTITEUEH TOUG.

Awareness Phase
Major KPI: Reach

Supportive KPI: Cost per View / Mile

Consideration Phase
Major KPI: Cost per Visit / Action

Supportive KPI: Bounce Rate & Averge Time

Convertion Phase
Pl: Cost per action & % Conversiol

Ewcova 38 Digital Marketing Funnel

To TTpwTo OTAdIO OVOUAeTal awareness, 1 avayvwpIoIuOTNTA KAl OTTOTEAEI
TNV apxf Tou Agydpevou customer journey (Tagidl). & autd TO KOUMATI, Ol
TTEAATEG avTIAauBavovTal Ta TTPORARPATA TOUG Kal Wdxvouv TPOTTOUG Yia va Ta
EMAUOOUV. Z€ aQUTO TO ONUEio, €pxovTal O TTPWTN ETTAPN ME TNV ETAIPEIA, N
oTroia e BAon TO KOIVO-OTOXO TToU €XEl BETel, TTapEXEl OAEC TIC ATTAPAITNTES
TTANPOPOpPIES yIa ekeivn aAAd Kal yia Ta TTPOIGVTa TNG, PME 600 TO duvaTdv
AlyoTepo  TTwANnoiokd TpoTTo. ‘Epeuveg €xouv  Ogi€el 6T 10 81% Twv
KATavoAwTWV KAvel €pguva TIpIv TTpoBei oe Katola ayopd, pe 10 75% Tou
XPOvVou TTou £odelouv va gival JOvVOo yia TNV avalAtnon AETTTouEPEIwy. [37]
‘ETol, AoimmOv, Kal O TTAPOXOG NAEKTPIKNAG EVEPYEING O€ AUTO TO OTAdIO
ETTIKEVTPWONKE Kupiwg oTn TTPoPoAr video & banner péow programmatic
/YouTube, GDN, «kaoBw¢ kai Onuooieloelg dApbpwv  eKTTAIOEUTIKOU
TTEPIEXOPEVOU (content) ue TTANPOPOPIEG OXETIKA UE TNV ETTIXEIPNON.

To deuTEPO OTAdIO TOU customer journey atroTeAEiTal aTTd To consideration
OTO OTT0i0 OI TTEAATEG £xouv €pBel AON O€ PIa TTPWTN ETTAPN UE TNV ETAIPEIQ,
YVWPICOVTaG Ta TTPOIOVTA KAl TIG UTTNPECIEG TTOU TTPOCQEPEI KAl apXifouv va
agloAoyouv Tn onuaacia Tou TTPORAANATOC TOUG, TTWG UTTOPEI va ETTIAUBET Kal av
ETTIVEI N QVTIMETWTTION Tou. [37] Z€ auTd TO ONEio, 0 OTOXOC TNG ETAIPEIOG Eival
va YVWOTOTIOINOEl OAES TIG TTIBAVEG ETTIAOYEG €TTIAUONG TOU TTPORARUATOG TOU
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TTEAATN, OAAG KOl TTOO0 OUUQPEPOUCEG €ival O OXEON ME TOUG QVTAYWVIOTEG
TNG. 'ETO1, Aoimmov, oe autd 1o OTAdIO, N OTPATNYIKI) TOU TTAPOXOU NAEKTPIKAG
EVEPYEIOG ETTIKEVTPWONKE KUpiwg oto Google Search, banners péow GDN,
KaBwg Kal dIaPNUICTIKEG KAUTTAVIEG HEOW social media.

To TpiTO KaI TEAeuTaio 0TAdIO TOU customer journey €ival To conversion, TO
Aeyouevo oT1ddlo NG amdéeaong. 2e autd To OTAdIO, Ol TTEAATEG €ival TTIO
eCoIKEIWPEVOL PE TNV €TaIPEIR, OTTOTE TTPETTEl va OTAPOTACEl N TTpowbnon
ETTIMOPPWTIKOU TTEPIEXOMEVOU KAl VO apXioEl N TTpowdnon TwvV TTPOCPOPWV.
[37] Mia a1Td TIG KAAUTEPEG TAKTIKEG, TNV OTToi0 €0€0€ O€ €Qapuoyn Kal o
TTAPAX0G NAEKTPIKAG evépyelag, €ival n ouAlloyn Twv leads n otroia, OTTWG
EXoupe ava@Eépel, OUAAEYEI Ta TTPOOWTTIKA Oedopéva TwV &V OUVAMEI
KATOVOAWTWY  yIa va PTTOpECEl PEAAOVTIKA va  ETTIKOIVWVAOEL  KATTOIOG
EKTTPOOWTTOG TNG £TAIPEIOG PMadi TOUG yia TNV €TTIAUCT TWV TTPORANUATWY TOUG.
2UVETTWG, YIO TNV €TTITEUEN AUTOU TOU OTOXOU, XPNOIUOTTOINCE TNV ETTIAOYI TOU
retargeting oe GDN, social media kai Google search, kabwg¢ kai social lead
ads, Ta otroia £€xouv TNV duvaTdTNTA va CUAAEYOUV TIG TTANPOQPOPIES TWV
KATaVOAWTWY o1mmd TO KIvATO HE TTIO AQUECO TPOTIO, QATTOPEUYOVTAG TNV
eTavaTtpo@oddtnon Tou xprotn otnv landing page Tng 10T00€AIdOG TNG

gmixeipnong.?

Me Bdon travta 1o digital marketing funnel kai Toug yevikOTEPOUG OTOXOUG
TTOU £XOUpE BEoel, OTACAUE TO TTAAVO HE TIG EKAOTOTE EVEPYEIEG TTOU TTPETTEI VA

emTEUXOOUV ava KavdAl yia Tnv epiodo Maiou 2020.

28 https://snov.io/blog/awareness-consideration-decision-what-to-convert-with-at-each-stage/
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CLIENT: NAPOXOZz HAEKTPIKHZ ENEPTEIAZ

Target Group: EvAkeg, 35 - 54

MEDIA Mduwog, 2020
Weeks start on Mondays 4 11 18 25
EBSopnadeg ON-AIR: X X X X
500.000
Programmatic (Web TV) .
Impressions
750.
Programmatic (Banners) >0 0(_)0
Impressions
30.000
Google Displa
& play Site Clicks
YouTube _200'0_00
Video Views

5 Articles in dedicated

Native Content . epe s
section at specific site

1.1
Google Search 30

Leads

4

Facebook Lead Ads 00

Leads

6.000
Instagram Stories Ads

ThruPlays

Eixova 39 Digital Marketing mwidvo yio. tov mapoyo nlekTpikic eVEpyeLag

Maue va doupue 1o avaAuTiKG OAa Ta TTAPATTAVW, ONUEIVOVTAG OTI YIA OAEG

TIG KAUTTAVIEG £XEI TIPOCOIOPIOTEI TO KOIVO-OTOX0G WG EVNAIKEG 35-54.

Programmatic Video Campaign

Start End Impressions Measurable % Measurable  Viewable % Viewable Clicks CTR Uniques Unique Clicks Exposure Response Unique CTR
04/05/2020 131/5/2020 |500.602 417.925 83,48% 1372.646 89,17% 66.544 |13,29% |210.180 |32.512 2,38 31,66% |1547%

Ewcévo 40 Actual Programmatic Video campaign Report
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H kaptrdvia tou programmatic video, Aoimmov, €rpece amo 04-31/05 pe
otoxo Ta 500.000 impressions. Ta cuvoAikd clicks TTou éAaBe cival 66.544, ek

TwV oTToiwv Ta 32.512 ¢cival povadikoi xprioTeg, pe péoo CTR 13,29%.

Programmatic Display Campaign

Start End Impressions ~ Measurable % Measurable  Viewable % Viewable Clicks CTR Uniques  Unigue Clicks Exposure Response Unique CTR

0405200 131/5/2020  |750326  |o46687  [8607% 314776 48.68%  [1.788 [024% |419.802 970 179 l043% 023%
Ewxova 41 Actual Programmatic Display campaign Report

AvrTioToIxa, 010 KOUATI Tou Display Programmatic pue banner mmou £T1pege
10 id10 d1doTNUA, Ta OUVOAIKA impressions fATav Tavw atd 750.000, ek Twv
oTroiwv 419.802 povadikoi xpriotes. Ta clicks aviAABav ota 1.788 pe éva
péoo CTR 0,24%.

Auté TTOU dlagaivetal amd Ta duo autd report givar To TTOCO TTIO
atroTeEAEOUATIKA €ival n KaptTavia 1Tou TrepIAaupavel video, kabBwg 10 CTR

gival TToAU upnAdTepOo atrd Tnv display kautravia (13,29%>0,24%).

GDN Campaign

To apéowg emmopevo report Tou Ba avaAuooupe eival Tou Google Display

Network (GDN) 10 o1r0i0 pag divel TTOAU onPAvVTIKEG TTANPOPOPIEG.

Campalgn name 51.815 3.759.604 1,38% 0,08 €1,15 €27 1,14% 867.471

Remarketing - All Non-
Converters

Ewévo 42 Actual GDN campaign Report

3.426 361.749 0,95% €0,10 €0,91 €6,18 1,55% 51496

ApxIKd, BAETTOUNE OTI N KauTTavia pog amédwoe 3.759.604 impressions e
51.815 clicks, €k Twv oTroiwv w¢ oToxog cixav 1eBei 30.000. OuoiaoTIKA, N

Kautravia pag amedwoe 25.241 Trapamdavw KAIK, TTou pag Oivel €va
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aTToTEAEOUATIKO, 0€ oxéon pe Ta benchmarks, CTR 1ng 1a¢ng Tou 1,34%. 210
APXIKO PEPOG TNG KAPTTAVIag TO JEoOo KOoTog ava KAIK (CPC) aviABe ota €
0,08 kar To k6oTOG av 1.000 impressions €1,15. O1 @QOPUES Ol OTTOIEG
OUPTTANpWONKav Eéeracav TiIg 593 pe péoo koOoTog €7,27 n pia KAl n
ouxVvOTNTA EPPAVIONGS TNG dla@APIong ATav 4,6 QOPES avd XpAoTN.

AuTO Opwg TTou €xel 1IdIaiTepn onpacia va TovioBei gival 611 To GDN pag
divel TN duvaTdTNTA VA ETTAVACTOXEUOOUME €va PEPOG AUTWY Ol OTToIoI BEV
OUupPTTAfpwoav TN eoOppa. OtTwg BAETTOUPE Kal OTO report, n dla@ApIoN €ixe
emmrAéov  361.749 impressions Ta omoia  amé@epav  emITTAéov 53
OUNTTANPWHEVES QOPUES PTAVOVTAG TIG 646 OUVOAO PE TO GUVOAIKG convertion
rate TNG KauTtTaviag va ayyicel 1o 1,17%, 1Tou pe BAcn TO TTEPIEXOMUEVO KAl TN
@uon TnNG E€TaIpEiag TTOU  gival n TTOPOXA EVEPYEIQG, ATTOTEAEI  €va
ATTOTEAEOUATIKO TTO000TO, KaBwg TTpoodidel éva life time value oTnv utnpecia
TTOU TTPOCPEPEL.

2€ YEVIKEG YPaAPUEG, To oo CPC oe TéTolou €idOUG KAPTTAVIEG KUMAIVETAI
peTagu 0,15€-0,22€ kai oe mobile ouokeuég 0,07€-0,10€, evw 10 CTR amd
0,12%-0,17%. 2Tn CUYKEKPIPEVN TTEPITITWON €iXaue Eéva TTépa TTOAU KaAd CTR
TO OTT0I0 dIAPNOPPWOE TO TOOO XauNAG péco CPC, ouvettwg, To dnuIoupyIKO
ATav TTOAU KAAG Kal EAKUCTIKO Kal ol dlapnuioelc pag TTpoBARBnkav oToug
KATAAANAOUG XPAOTEG TTOU EVOIOPEPOVTAV VIO TA TTPOIOVTA TNG ETAIPEIAG EKEIVN

TNV TTEPIODO, OTTOTE EiXANE YIA TTOAU KOAR OTOXEUON.

YouTube Campaign

Video played Video pluyed Video played | Video played
M. i i il il s i

Camoalgn name 2 141 59.14% 85.11% 69.66%
Campaign name 3 9 8425 0.11% €07 €21 3.997 47.447% €0,00 67.10% 54.26% 48.78% 65.85% 7.041 12
Campoaian name 4 477.557 0.0 .51 311.633 6524 89.66% 75.10% 69.25%

Ewcévo 43 Actual YouTube campaign Report
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O oT1déxog Tou €ixe TEOEI yia TN OUyKeEKPIMEVN video KapTTAvia ATV TA
200.000 views kai OTTwG TTapATNEOUKE AaTrd TO TTOPATTAVW report, T CUVOAIKA
views ayyigav 1ig 317.041, dnAadn 117.041 mrepioodTepa. Auto pag deixvel Ot
Ta ev Adyw video ATav AKPWGE ATTOTEAECHUATIKA KOl OTOXEUPEVA, KATI TO OTTOIO
dlagaiveral Kal ammd 10 uwnAd view rate. MaAhiota 10 65,42% Twv 317.041
Bedocwv €idav oAOKANPO TO Bivieo AapBdavovTag OAn Tnv TTANPoPopIia Kal To

MAVUMQ TTOU HBEAE va TTEPACEI N ETTIXEIPNON OTOUG £V DUVAEI TTEAATEG TNG.

Native Content

Creative Groups / Creatives Breakdown

IGroup / Instances Impressions Uniques
|5 articles at specific site |11.958.064 1.817.485 |

Eucéve. 45 Actual Native Content Report

Mpaypatotroindnke dnuoacicucn 5 d1IAPOPETIKWY APOPWY O CUYKEKPIYEVN
I0TOO€AIDQ Kal TTIO CUYKEKPIUEVA, O€ OTAAN N OTToIa avaAUEl BEPATA OXETIKA PE
TNV EVEPYEIQ, N OTToia TTANPOPOPOUCE TOUG e€VOEXONEVOUG TTEAATEG YIia TOV
TTAPOXO NAEKTPIKNG EVEPYEIOG, DNUIOUPYWVTAG MIO TTPWTN YVWpIMia padi Toug.
Ta apBpa eixav Kupiwg EKTTAIBEUTIKO XAPAKTAPA OXETIKA ME TOV TPOTTO
TTAPAYWYNG TNG EVEPYEIAG, TIG TPEXOUOEG TTPOCPOPES AAAG KAl TIGC CUVEPYQTIES
TNG €TaIpEiag, KABWG Kal TI 0QeAog Ba artrokouioouv OCOoI yivouv TEAIKA
ouvdpounTéG TNG. OTTwg PAETTOUNE KOl OTAV TTAPOTTAVW €IKOVA, Ta apBpa
armméktnoav  11.958.064 impressions, MPE TOUG HOVADIKOUG XPNOTEG va
avépxovTtal oToug 1.817.485 xprioTeg o1 o1T0I0I PBAV O€ £TTAPN WE TO PAVUUA

TOU TTEAATN PaG.

Search Campaign

m- gl ity [ e

Keyword 1 3142 50218 6,26% €1,01 11.83% $9.24%
Keyword 2 895 14.555 6,15% €95 94 @76 10.88% 13.13% 64.99%
Keyword 3 714 6.104 11,70% €25 98 €9,05 13.78% 20.88% 69.14%
Keyword 4 17 487 349% €78 0 €0,00 0,00% 27.72% 63.75%
Keyword 5 2227 83.325 247% €0,62 153 €799 7.83% 12.95% 57.52%
Keyword 6 24109 2417% 77.81% 98.07%

Ewcévo 44 Actual Search Campaign Report
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2T OUYKEKPIYEVN KOUTTAvIa avadrntnong €Xouv opIoTei 6 OIaQOopPETIKA
keywords—A£geig KAEIOIA Kal OTTWG NON avagépaue, Oev UTTOPOUUE va Ta
EM@aviooupe yia AOYoug TTVEUUATIKWY OIKAIWPATWY. QOTO0O0, PTTOPOUME va
aglohoyqooupe TNV ammodoTIKOTNTA Toug. OTTwg PTTopouE va douuEe atmod Tov
TTivaka, Ta TTEPIOCCOTEPA conversions cUAAéxOnkav atmd 1o keyword 6 kar 1.
Ta 863 a1d 1a 1.208 conversions (71,4%) 1rou TTapaddébnkav, ocUAAEXONkav
atrd 2 AEEeIG KAEIDIA, uTTEpTTapadidovTag TEAIKG 78 TTaparravw leads atrd tov
apxIKé oTOXO.

MapdAAnAa, 10 keyword 4, av kal Atav TTOAU uIKpd TO budget TtoU
eTevdUONKe, dev pag amépepe Kavéva lead, evw TTapatnpibnke OTI OTa
meplocdTEPa keywords diagaiveTal To KOOTOG avd lead va Eetrepvdel Ta 8-9€.
H upnAi 6pwg atmmodoTtikdtnta Tou keyword 6 peiwoe TO OUVOAIKO PECO
k6oT0G oTa 7,16€. QOTO00, TO PEYAAUTEPO convertion rate, TTapaTnPnOnNKe 01O
keyword 3 pe 1oocooTtd 13,83%, TTaApPaACUPOVTOG TO YEVIKO TTO000TO TNG
kaptréviag oe 10,10%, TooooTd TTOAU UWNAS TTOU aTTOBEIKVUEI KAl TNV UTTEP-

QTTOTEAEOUATIKOTNTA TNG.

Facebook Lead Ads Campaign

mm Post Engcgemeni Link Clicks| Post Reactions| Post Shares Postommenh

Credtive 1st 91.792 193.973 1.415 126 1.125 249 1 34 0,58%
Creative 2nd 46.352 87.252 730 74 545 169 1 10 0,62%
Creative 3rd 71.792 125.835 1.019 82 792 202 1 21 0,63%

(DN 5 [ e 0 O == | = 0 < [ =

Ewcéva 45 Actual Facebook Lead Ads Campaign Report
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H mapamrdvw kaptrdvia oto Facebook TtrepiAduBave 3 dlo@opeTiKA
ONMIOUPYIKA Ta OTTOIO aTTEPEPAV OUVOAIKA 282 leads oe oxéon pe Ta 400 TTOU
nTav o oToXog, diapopewvovtag éva péco CTR oto 0,60% kKal KOOTOG ava
lead 41% akpiBéTEPO ATTO O,TI €iXAUE UTTOANOYIOEL. 2€ OAEG TIG TTPONYOUMEVEG
KAPTTAVIEG TTAPATNPAONKE OTI OXI HOVO ETTITUYXAVAV TOUG OTOXOUG, AAAG Kal O€
QPKETEG TTEPITTTWOEIG TTAPEDIdAV KAl TTapaTTdvw. H pn emmiteu¢n Tou oTOXOU
MOG TTOPAKIVEI va TTpoPoune oe OIOPOBWTIKEG EVEPYEIEG OO0V a@opd TO
ONUIOUPYIKO 1 KAl AKOUA WG TTPOG TNV OTOXEUOT TNV OTToia éXouue BEoEl, £TOI
WOoTE OTNV  €TTOMEVN  TTAPEPPEPH) KAUTTAVIQ va  €XOUME  KAAUTEPN

a1TOdOTIKOTNTA.

Instagram Stories Ads

Campaign name m Post Engagement| Link Clicks | ThruPlays | Video plays at 100% | Post Reactions | Post Shares | Post Commenis

IG Story 189.377 315.734 17.441 222 7.257 7.195 2 0,07%

Ewcove 46 Actual Instagram Stories Ads Campaign Report

ATIO TNV AAAN TTAEUPd, TO ONMPIOUPYIKO OE QUTHV TNV KAUTTAVIA ATAV TTOAU
MO OTTodoTIKG, KaBwg amédwoe 1.257 ThruPlays (touAdyiotov 15s
TTPOROANG), TTapatmdvw atrd autd TTou eixape BEael apXIKd wg oTdX0, £XOVTag
€va post engagement pe 17.441 evépyeleg.

2uvoyiCovTtag, oTto Taparrdvw digital marketing TAdvo emmTelXONKav e
TTOAU ATTOTEAEOUATIKO TPOTTO OAOI OI GTOXOI TWV KAUTTAVIWY TTOU €ixaue BEOEI
TANV piag, Tng Facebook Lead Ads, Tng otroiag n ammodoTiKOTNTA ATAV TNG

16¢NG 70,5%, TT0000TO TO OTTOI0 eV €ival KABOAA ATTOYONTEUTIKO.
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6 ZuptrepdcpaTa—lpooTITIKEG

2UVETTWG, £XOVTOG @EPEl EIC TTEPAG KOl ME  ETITUXNMEVO TPOTTO TO
Tapamavw digital marketing TAdvo Tou TTEAATN, €ival aTTOpAITNTO VA
TTPOBOUME OTNV £6AyWYN OPICUEVWY CUPTTEPACUATWY. EIBIKOTEPA, auTd TTOU
QTTOKOMICoUUE €ival OTI TO KAEIBI TNG ETMITUXIOG, 0 auTOV TOV YnPIakd KOOUO
TToU divel BripaTa avaTITUgNG OTIG ETAIPEIEG TTOU ATTOQPACICOUV va EVTALOUV TO
digital marketing oTig oTpaTNYIKEG TOUG, Oev €ival AAAO a1TO T CWOTA XPAoN
Twv big data.

Mo avaAuTikd, Ta dedopéva auTd eival To KAIDI yia TNV akpiBf katavonon
TWV  EVOIAQEPOVTWY  TWV XPNOTWV KAl AEITOUPYOUV WG apwyds Twv
ETTIXEIPACEWY, WOTE VA TTPOCAPHOCOUV KATAAANAG TO TTEPIEXOPEVO TO OTTOIO
Ba Tpooeyyioel kal Ba Kevipioel TO evOlOPEPOV TOU Kolvou. Me Toug
KatdAAnAoug O€ikTeg Kal p€oa TTapakoAouBnong TTou dlaTiBevTal, PTTOPEN N
OTTOIOOATTOTE €TAIPEI va avaAUel TO customer journey Twv XPNOTWV Kal va
KAvel aueoeg aAAayEG, OTTOU KPIVETAI ATTAPAITNTO YIa TNV ETTITEUEN TWV OTOXWV
™nG.

2UYKEKPIYEVA, O TTEAATNG €ixe wg OTOXO TNV auénon Tou awareness Tng
eTaIpEiag Kabwg kal TN ouykévipwon leads (CUPTTANPWUEVEG QOPUES ME T
oToIxEia Twv XpnoTwv). OTTwg €idaue Kal TTapaTTdvw, O KAUTTAVIEG ATTEPEPAV
oTOV TTEAATN, OUVOAIKA, 2.136 CUUTTANPWUEVEG QPOPUES KAI TTEPICOOTEPES ATTO
18 ekartopuupia impressions oe Facebook, Instagram, You Tube kai o€
TANBwpa site, péow TOoU GDN /Programmatic kai Twv NativeApBpwv.
2UVETTWG, N OUVOAIKA KAUTTAVIO JTTOPEi va BewpnBei 1diaiTepa oTOXEUMEVN KAl

ETTITUXNMEVN, OTTWG dIAPAIVETAI KI OTTO TA TTAPOKATW:

- OTa native apBpa o apiBudg Twv impressions NTav apkeTd uwnAOTEPOG,
o€ oxéon ue 1o programmatic display & GDN, 1Tou onuaivelr 611 10
TTEPIEXOPEVO ATAV AKPpWG atrodoTIKG, KABwe Ta apbpa cixav uywnAn
avayvwaolihoTnTa.

- H Programmatic video kautravia €ixe 10 upnAotepo CTR ammd OAeg,

a1rodEIKVUOVTAG Kal oTnv TTPA&n Tn duvauikr) TnG TTPOBOAAG Tou video.
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- HYou Tube kautrédvia gixe TTOAU upnAS view rate kai
- H Search kaumdvia ammépepe 10 56,5% Twv OUVOAIKWV Leads pe

OeuTepo va avépxetal To GDN kai Tpito To Facebook

Aedopévou OTI TO digital marketing eCeAiooeTal pépa pe TN PEPA, Ol
ETIXEIPNOEIC KaAouvTal, av OXI UTToxpeouvTal va Trpocapudlovtal OTIg
OAANQYEG, TTPOKEINEVOU VA TTAPAPEVOUV aVTAYWVIOTIKEG. O YeVIKOTEPOG OTOXOG
gival éva akOua 0 TTPOCWTTOTTOINUEVO/ €CaTOMIKEUMEVO marketing Kal yia
autd 10 Adyo, oI eTalpeieg Ba ouvexiCouv va CUAAEyouv dedouEVa XPNOTWV
a1t cookies, £PEUVEG Kal PEAETEG YIO TNV KAAUTEPN OTOXEUON QUTWV Kal TV
ETTITEVEN ATTOOOTIKOTEPWY KAUTTAVIWYV OTA KOIVWVIKA Jéoa. [38]

Eriong, éxel yivel avtIAnTiTéd TTWwg 10 marketing péow video yiverar 6Ao Kal
ONUOPIAECTEPO, KOBWG cival, avap@iBoAa, O €AKUCTIKO TTPOCEAKUOVTAG TIG
OTITIKEG KAl AKOUOTIKEG aloBnoelg pag. Edw agicel va ocuptmAnpwBei o011 éva
ammd Ta TaxXUTEPA avaTrTuocodueva péoa oTto diadikTtuo eival To Podcasting.
EidikoTEPA, KOBWS 0 PuBUOS CWNAG pag aAAadel, oF AvBpwWTTOI EKTIMOUV TOV
XPOVO TOUG TTEPICOOTEPO aTTO OTIOATTOTE AAAO Kal BEAouv va UTTAPXEI
O100£010 OUCIOOTIKG TTEPIEXOUEVO ava TTACQ OTIYMN. [38]

Mo €1diIk&, n akpdaon eival Pia aiocbnon TTou PTTOPE va yivel v KIVAOEI,
OKOAOUBWVTAG TOUG TTEAATEG OTTOUBATTOTE TTNyaivouyv, dnAadr} 0To AUTOKivNTO,
OTO TTEPTTATNUA KAl OTNV AOKNON. ZUVETTWG, WG epyaAgio marketing, TO
podcast €xel atmepIOPIOTEG dUVATOTNTEG, TTPOCPEPOVTAG HOKPAG OIGPKEIAS KAl
ETTIKOIVWVIAKO TTEPIEXOMEVO, O€ avTiBeon PE Tn guon Tou BivTeo.

KataAnkTIKA, o1 ETTIXEIPAOEIC TTPETTEI VA OUVEXIOOUV va €ival KOIVWVIKA
evaloBnTotToiNuéves. Me 1o TTépacpa Twy Xpoévwy, Ba kabiotaTtal TTOAU TTIo
ONUAVTIKO YIa TOUG VEOUG KATAVOAWTEG va yvwpilouv OTI O PJAPKES TTOU
QyaTToUV KQl EUTTIOTEVOVTAI EiVal DIOPAVEIG OXETIKA PE TOV AVTIKTUTTO TOUG OTNV
KOIVwVia Kal TO OIKOAOYIKO TOUG aTToTUTTWHG. ETTopévwg, yia va emiTeuxBei
auTO, Ol ETTIXEIPAOEIG KAAOUVTAI va

-Y1roAoyilouv TIG BAOIKES agieg TNG ETTWVUNIOC TOUg, va gival TTPOBUUES
Va TIG JOIPACTOUV KAl VA TIG EVOWHATWOOUV O€ KauTTdvieg marketing

-BeBaiwvovTail 611 n «TTwANcon» dev €ival 0 JOvVog aTOXOG TOUG

64



I Kapaydhiog

DIGITAL MARKETING

-Na €ival avoixTég he Toug TTEAATEG 0ag Kal va poipadovTal padi Toug
OAa 60oa gival OXETIKA PE TNV ETTIXEIPNON

-Na evBappuvouv Toug TTEAATES / aKOAOUBOUG VO KAVOUV TTPOTACEIG YId
TN BEATIWON TWV TTPOIOVTWV I TWV UTTNPECIWY TOUG

-Na atravtouv OTIG EPWTACEIS KAl VA AVTOTTOKPivOVTal AUECO OE TUXOV
avnouyxieg Twv TTEAATWY  OIAUNECOU  TWV  OXETIKWY  TTAATPOPUWY

(facebook, chatbots, Instagram, DM)

2UVETTWG, WG ammoéppoia Twv TTpoava@epbEviwy, @aivetal  OTI TO
eCatopikeupévo marketing, video marketing, Podcasting kal KOIVWVIKA
€UQIOONTOTTOINON TWV ETAIPEILWV BA ATTOTEAECOUV TIG ONUAVTIKOTEPES TITUXEG

Tou digital marketing oto péAAov.?° [38]

29 https://outintheclouds.com/blog/technology/where-is-digital-marketing-heading-in-2020/
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